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ARE YOU KEEPING 
STEP WITH TIME? 


As a sub-agent you are probably making a good 
living. You are certainly learning the life insur- 
ance business. But with the coming of a new 
year, have you taken stock of yourself? Can you 
measure up to a bigger opportunity than you 
now have? 


Can You Handle a General Agency? 


If you can, our plan of operation will afford you 

Protection opportunity to manage and own your own busi- 
ness, and build permanently for your future of 

The feudal lords of old, built moats around their castles financial and personal independence. 

to keep off the public. They DIDN'T NEED 0. L. : 

& T. protection: all others do unless similarly isolated. — Your communic ation will be treate d with 


Commonwealth O. L. & T. policy cannot keep people 

off your property, but it does protegt you against claims co nfidence 
made by them for injury sustained while on your 
property. Agents presenting our O. L. & T. coverage 


from this angle find ready response. I RA F _ ARCHER 


Commonwealth Casualty Co. Superintendent of Agencies 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


neo a icmee LOUISIANA STATE LIFE 
INSURANCE COMPANY 
Shreveport, La. 


MODERN vs. ANCIENT 
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A direct contract with the Company 
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Unlimited territory 
Participating and Non-Participating Policies 
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A real opportunity to grow with the 
Company 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as- 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 
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More than three 
hundred seventy- 


six millions of 

Life Insurance Today, write for our booklet, “Selling 
nf Perfect Protection’’ which gives other 
in rorce. salient features in the Reliance Program. 




















“Sell Perfect Protection 
and you'll sell MORE 


Life Insurance” 


RELIANCE LIFE 








RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 
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DEATH RATE DECREASES 


Report of Presidents’ Association 
Shows Remarkable Reduction 


65,000 LIVES SAVED 


Ten Months Record Adjusted to Yearly 
Basis Shows 54.6 Lives Per 100,000 
Despite an increase of more than 9 per cent 

in fatalities from automobile accidents over 1926 
and a rise in other violent deaths, the general 
death rate in the United States was much lower 
than usual in 1927, according to a report trans- 
mitted to the Association of Life Insurance 
Presidents to-day by Manager George T. Wight. 
In fact, the indications are that 1927 had a 
health record equal to, if not better than, that 
of 1921, the best in the country’s public health 
history. Fifty-two leading companies trans- 
acting the major portion of the life insurance 
business in the United States experienced a de- 
crease in the death rate of their policyholders 
from 878.1 per 100,000 in 1926 to 823.5 in 1927. 
This means there was a saving last year of 54.6 
lives among each 100,000 policyholders. The 
rate for 1927 is derived from the companies’ 
actual experience during the first ten months 
of the year, adjusted to a yearly basis. Applied 
to the whole population of the country, the re- 
duction in the death rate, says the report, not 
only demonstrates that the United States was 
much healthier in 1927 than in 1926, but also 
indicates that 1927 probably was the healthiest 
year yet experienced. 

However, in comparing the 1927 death rate 
with that of the year before, Mr. Wight points 
out, it should be kept in mind that the 1926 
death rate was well above the trend of recent 
years and, taken by itself as a basis of com- 
parison, would unduly emphasize the savi..;s of 
1927. The real significance of the improved 
death rate of 1927 is gained when compared 
with death rates further in the background. 
Thus, it is encouraging to note that the 1927 
insurance death rate per 100,000 persons was 
12.2 lives lower than jm 1925, and 4.5 lives 
lower than in 1921, which latter year was 
shown by Federal Census reports to be the 
healthiest year prior to 1927. 

“While life inguratice companies of the United 
States paid out in 1927 a larger amount than 
ever before in death claims, the ratio of deaths 
to the total number of individuals insured shows 
a substantial decline,” states Mr. Wight. ’‘Rea- 
sonable forecast can now be made that the death 
toll, among each 100,000 of our insured popula- 
tion, was about 55 persons less during 1927 than 
during 1926, and that this decrease in the death 
tate spread over our entire population resulted 
in an aggregate saving of about 65,000 lives 
during the past year—an enormous economic 

(Concluded on page 8) 


CONDITIONS HERE 


Dr. Alfred Manes Writes on American 
Experiences 


CALLS SUPERVISION “EXPENSIVE” 


Large Volume Due to Agency Effort and 
Advertising, He Says 


The January number of the Zeitschrift fuer 
die Allgemeine Versichrungwissenschaft, pub- 
lished in Germany, contains “Impressions” 
gained by Dr. Alfred Manes, president of the 
German Society for Insurance Science and Ber- 
lin correspondent of THE SpecraTor, during his 
recent stay in the United States. These “Im- 
pressions” were recorded in a speech before the 
general meeting of members of the Society re- 
cently. 

Referring to his first trip to the United States 
in 1903, Professor Manes finds present condi- 
tions not so much different from then in quality 
as in quantity. The vast bulk of everything in 
America is impressive and even frequently op- 
pressive, he says. Insurance has grown im- 
mensely in the last 23 years. With it, like 
with all other things, America is the land of 
superlatives. Relatively and comparatively all 
figures are gigantic when compared with Europe. 
The opinion, held so frequently in Europe, that 
America is a free country, where there is no 
government supervision or interference, is very 
erroneous observes Dr. Manes. Not only is 
insurance supervised and regulated to an extent 
unknown in Germany, but this supervision and 
regulation goes into the most minute detail and 
is done by 48 autonomous States in a frequently 
contradictory manner, causing much unnecessary 
expense. 

Especially since the war insurance has grown 
abnormally in all branches, which expansion is 
greatly favored by economic conditions. The 
American sees in insurance a necessary part of 
his economic life. The habit of buying so many 
things on deferred payment, which has also 
grown enormously, has favored insurance, which 
the average American considers as buying a 
fortune and a future on the instalment plan. 
Advertising, and personal efforts of large agency 
plants are the main ways of obtaining the busi- 
ness. Companies do much to train their agents 
and develop them, keeping in constant touch 
with them and showing their appreciation of 
their efforts to increase the company’s busi- 
ness. Their social standing is higher than in 


‘European countries and their earnings are very 


good. They must know their business and ob- 
tain a license from the supervising authorities, 
and in some States undergo severe examina- 
tions. The companies are bound together for 
various purposes. The Association of Life In- 
surance Presidents, American Life Convention 
(Concluded on page 15) 
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MICHIGAN AUTO RATES 


Department’s Attitude Unaffected by 
Reciprocal’s Action 


STATE AGENTS FAVOR COMPANIES’ 
POSITION 


Statement by E. J. Schofield Defends In- 
creased Liability Schedule 

Lans1nG, Micu., January 16.—Although court 
action launched by the Federal Motor Club of 
Detroit, “service” organization of the Casualty 
Association of America, automobile reciprocal, 
designed to enjoin 41 stock companies doing 
an automobile business in Michigan from rais- 
ing their public liability rates, was dropped 
when hearing on the restraining order of Judge 
Clyde I. Webster of Wayne circuit court was 
about to begin, the abandonment of the injunc- 
tion proceeding will have no effect on the State 
Insurance Department's protest of the new rates, 
according to officials of the department. 

As had been expected, E. E. Robinson, of 
the National Bureau of Casualty and Surety 
Underwriters, wrote the department last week 
in regard to its questioning of the new rate 
schedule on public liability business. In his 
letter, Mr. Robinson explained that the loss 
ratios reported to the department and cited in 
its protest are not a true basis for making rates. 
He declared that the companies have suffered a 
loss ratio on a “pure premium” basis amounting 
to 61.2 per cent, while their expense ratio has 
been 38.8 per cent. The five-year average loss 
ratio shown in reports to the department is 
about 44 per cent up to the beginning of 1927. 
It is also Mr. Robinson’s contention that there 
has been a decided trend toward a higher loss 
ratio during the past year, and that this must 
be considered by the actuaries in establishing a 
fair rate which will not prove ruinous to the 
companies. 


Michigan agents who are inclined to sup- 
port the companies in the near-controversy which 
has been roused through the department’s re- 
quest for a justification of the increase here, 
believe that the injunction proceeding started 
by the Detroit reciprocal was merely a well- 
timed and successful effort to obtain some val- 
uable publicity. 

Michigan companies are staunchly defending 
the position of the stock carriers belonging to 
the Bureau and putting into effect the higher 
rates. As an instance, E. J. Schofield, vice- 
president of the Standard Accident of Detroit, 
which is one of the big auto liability carriers, 
issued a public statement in defense of the new 
schedule, as follows: 

The controversy concerning premium rates 
charged by insurance companies for automobile 
liability insurance in Michigan has given rise 

(Concluded on page 25) 
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BELIEVE there has been some discussion 

in this country of the possibility of selling 
life insurance via the coupon route as distributed 
in department, grocery, cigar and other classes 
of stores. The Post Magazine and Insurance 
Monitor, in a recent issue contains news of 
the actual carrying out of such an idea by one 
of the large stores in London. The customers 
are to be insured for the amount of their pur- 
chases for one year, up to a maximum of £300. 
It is provided that the minimum purchases be 
£50 and that the applicant be under 60 years 
of age. The applicants are also required to 
sign a statement as to the condition of their 


health. 
x * 


ERHAPS there are agents who will be in- 

terested in this one, taken from the Con- 
mutopics, of the Connecticut Mutual Life Insur- 
ance Company. “ ‘We do not enter into corre- 
spondence as to the reasons for rejections,’ 
said St. Peter, to the protesting medical direc- 
tor.” A case of the shoe very obviously fitted 


to the foot. 
x oe * 


ACK BERLET, Philadelphia manager for 

the Guardian Life Insurance Company, of 
New York, is forever devising some new 
scheme for attracting attention either to him- 
self or some enterprise in which he is inter- 
ested. His latest production is an imitation 
check sent to his agents to remind them that 
the agency is running a series of lectures be- 
ginning Wednesday, January 16 and continuing 
Mondays, Wednesday, and Fridays, until Feb- 
ruary 29. The check has a very realistic ap- 
pearance and without question was looked over 
carefully by every one who received it. 


s * & 


HOMAS I. PARKINSON, president of 

the Equitable Life Assurance Society, is, 
it seems, something of a gallant. Wishing to 
hold a policy in the Edward A. Woods agency 
of his company, he forthwith gave an applica- 
tion of a very substantial size to Miss Bertha 
Strauss, the leading woman agent of the Equit- 
able in 1927. Miss Strauss is also said to be 
the outstanding woman life underwriter of the 


world. 
x * * 


HE Atlantic Life Bulletin, organ of the At- 

lantic Life Insurance Company, of Rich- 
mond, Va., was dressed in new clothes when it 
appeared this month, not to mention the fact 
that it grew enormously over Christmas. 
Agency Secretary Robert G. Richards is the 
responsible party and in bringing about this 
change he admits that the paper has lost “the 
distinction of being, to our best kowledge, the 
smallest insurance house organ in the country.” 


7 OUR American business man, examined un- 
der the microscope of understanding and 
weighed in the balance of appraisal, has many 
aspects. He is, to my way of thinking, the 
world’s greatest composite. No human of 
Predmost, perhaps coming into being when the 
Mousterian race vanished before the conquer- 
ing sweep of the tall Aurignacians in the Stone 
Ages, was half so much a fusion of apposites 
and opposites as today’s average citizen of the 
United States. 
* * * 
How is one to classify or describe a man 
who sits down to the full enjoyment of a 
Babbittical luncheon table at noon and then, 
in the evening, deliberately dials away from a 
rendition of the latest comic song in order that 
his soul may be uplifted by Schubert’s Sere- 
nade? Of course, you may say, and truthfully, 
that there are those who do not treat their 
radios thus; but many would, and, if you take 
Sir Thomas Beecham’s word for it, they are 
in the majority. By what surgeon’s knife of 
words can one dissect an individual who coy- 
ertly snobs his neighbor because that worthy 
has not attained to membership in a given club, 
and then, himself, goes into the Autumn woods 
on a hunting trip during which he will drink, 
play poker and even occasionally chew tobacco 
with a local guide? In the Cretan labyrinth of 
his mind lurks what Minotaur? 
* * * 
PPLAUDING individual initiative with all 
the strength of his palms and rewarding it 
with much fine gold, he yet displays a herd in- 
stinct scarcely rivaled by the buffalo that once 
roamed his prairies. His fetishes are such 
words as “style,” “progress,” “advancement” and 
others of the same ilk. He eagerly includes 
himself in the mass mind by phrases like “We 
think—,” “They say—” and “The vote was—.” 
eh Ae 
ITH the vices of the veriest oaf, he has 
the virtues almost of a God. He becomes 
apoplectic in quarrels with his wife, but fre- 
quently faces the gravest danger with utmost 
coolness. He willingly takes his offspring to 
the proverbial woodshed, but would just as 
willingly give his life that the offspring might 
survive. Constantly prating of advancement, he 
looks suspiciously on anything new, yet when its 
worth is proved, rushes to its support with 
brain, brawn and wealth. His outstanding trait 
is a lively curiosity which he inherits from the 
days when pies were put on the family window- 
sill and it’ was possible to reach a deft hand 
around the corner and “pull out a plum.” 
es * 
LTOGETHER, I find the American busi- 
ness man an interesting and puzzling study. 
He intrigues me by the paradox he is. His ac- 
tions and reactions are often intense, often out- 
landish, but seldom a cause for boredom. As 
a matter of fact, I’m glad I’m one of him, 


4 


AE two Englishmen, castaways on a desert 
island for seven years, who never exchanged 
a word because there was no mutual acquain- 
tance present to introduce them, would have a 
tough time making the grade in a’ snappy, A-1, 
American insurance agency. Now, if Smiling 
Sam McKee, star producer of the Acme Agency 
of Wichita, Kans., had been washed up on that 
island, he would have crashed the lonesome 
party, grasped both gentlemen heartily by the 
hand, and announced himself in this fashion: 
“’Lo Boys. McKee’s the name, ‘Smiling 
Sam’ they call me back in Wichita. Nice little 
place you have here—any crime afoot?” 
And in five minutes the boys would have been 
playing poker for cocoanuts. 


* * * 


A* ABILITY seems to be the prime attrib- 

ute to successful insurance salesmanship, 
although I once knew an agent who blew into a 
strange town, high-hatted the natives to a stand- 
still, and took all the business away from the 
home-town pluggers. But some agents have 
followed the counsel of the whoop-em-up spell- 
binders not wisely but too well, with the result 
that they kill with cordiality every one who 
looks like a customer. 


*x* k * 


UCH a one was the young hustler who held 
down a counter job in a Western agency. 
“Welcome” was written across his face as 
plainly as on a Y.M.C.A. door-mat. Had Ger- 
ald Chapman walked into the place to pull a 
quiet job, this live wire would have wrung his 
hand, seated him in a chair and fired two barrels 
of high-powered sales chatter at him before 
the bad man could have batted either of his 
famous cold, blue eyes. With one visitor in 
particular he liked to come to grips. On the 
most recent occasion of the latter gentleman’s 
visit to the office, our young hero was in extra 
high spirits. 

“Press the flesh, Kid,” said he with out- 
stretched hand, and then, as an added indication 
of fellowship, jocularly yanked the guest off 
balance with the result that handshaker No. 2 
was catapulted over the top of the counter and 
deposited, nose first, in a glass-encased book- 
shelf on the other side. 


* * * 


N a suit, I presume it was a friendly suit, on 

‘the part of the wounded client to recover 
damages, the court ruled that the enthusiastic 
young man’s employers were not liable under 
workmen’s compensation because such vigorous 
evidence of affability was not necessary to the 
proper performance of his duty. This is heresy 
indeed. What will premium volume in 1928 be 
like if formality is going to be imposed on our 
producers? 
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ANNUAL STATEMENTS 

HE publication at the earliest prac- 
ticable date of the annual statements 
of insurance companies is a matter involv- 
ing increasing public interest. During the 
past year there has developed a remark- 
ably active interest in insurance stocks, 
which are now probably more widely dis- 
tributed than ever before. There has al- 
ways been a very keen competition in the 
insurance business; in 1927 it has been 
keener than ever. These factors have un- 
doubtedly contributed to the reader inter- 
est which has been exhibited in statements 
as to the results of 1927 business. It is 
unquestionably true that the progress 
made by the individual companies during 
1927 will be analyzed carefully by the en- 
tire insurance fraternity and by the gen- 
eral public as well. Managers, general 
agents, and agents are anxious not only 
concerning the financial status of the 
companies which they individually repre- 
sent, but they also find much of interest 
in the statements of other companies, as 
indicative of the progress of the business 

as a whole. . 
The publication in insurance journals 
and elsewhere of the annual statements of 
insurance companies is immune to the 
theory of modern advertising which de- 
cries the use of figures. From the stand- 
point of solvency, the public is undoubt- 
edly satisfied to rely upon the watchful- 
ness of the State insurance departments, 
without referring to advertised financial 
statements. The interest in these state- 
ments lies in their indication of progress 


and it therefore behooves the company 
which can show progress to “tell the 
world” about it. The publication of an- 
nual statements should not interfere with 
regular advertising campaigns but rather 
should supplement them. It is no reflec- 
tion upon other forms of advertising to 
say that the publication of a company’s 
annual statement, at the earliest possible 
date in the year, without doubt eclipses in 
interest any other advertisement which 
that company or any other company can 
devise. Thereafter the figures become 
stale and of lessened interest. Every com- 
pany, in the early part of each year, if it 
has made fair progress during the pre- 
vious twelve months, has a splendid op- 
portunity to attract attention to itself by 
displaying in plenty of space in the insur- 
ance journals its annual statement. 
Thereafter it can resort to other forms of 
advertising to maintain that attention and 
keep the name of the company before the 
eyes of the insurance public. 





TAXING THE COMPANIES 

HAT the legislatures of most of the 

States have strayed far from the 
original purpose in the levying of taxes 
and fees upon the insurance business, is 
apparent from an inspection of a table 
prepared by the Chamber of Commerce 
of the United States. When State super- 
vision of insurance first came into vogue, 
the. intention of legislatures was to pro- 
tect the public by means of supervision of 
insurance companies and to let the insur- 
ances companies bear the expense of such 
supervision. However, the system of tax- 
ation has so delevolped and increased 
since then that in 1926 the total amount 
of all taxes and fees reported to the 
Chamber of Commerce as having been 
collected from the insurance business by 
State insurance departments or other State 
officials (without regard to local taxes and 
fees in many States) amounted to $79,- 
634,512. Against this the expense of oper- 
ating the various State insurance depart- 
ments was given as $3,140,445, or but 
3.94 per cent of the income from taxes 
and fees. 

From this it appears that 96.06 per 
cent of such receipts were used for other 
State purposes. The attitude taken in a 
resolution adopted in 1924 by the Chamber 
of Commerce of the United States is a 
sound one, and should appeal to all who 
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carry insurance as being equitable. The 
resolution referred to reads as follows: 
“Special State taxes now levied on policy- 
holders through insurance companies 
should not be considered as a source of 
general revenue but should be reduced to 
the total in each State which will ade- 
quately support such State’s departmen- 
tal supervision, and a uniform principle 
of taxing the holders of insurance should 
be adopted throughout the States.” Not- 
withstanding the efforts of the Chamber 
of Commerce and other organizations to 
secure the general adoption of a more 
equitable system of taxing the business of 
insurance to cover the expense of super- 
vision, bills were introduced in at least 
ten States last year for the purpose of in- 
creasing premium taxes. It is manifest 
that much educational work must be done 
before any tax reductions to a level ap- 
proximating the cost of supervision can 
be secured. 





J. B. HALL HEADS CANADIAN LIFE 
UNDERWRITERS 
Annual Meeting Held in Toronto 

At the annual meeting of the Life Under- 
writers Association of Canada held in the King 
Edward Hotel, Toronto, on Saturday, January 
7, the following officers were elected for 1928; 
Honorary president, J. T. McCay, C.L.U., 
Dominion Life Assurance Co., Vancouver, B. 
C.; president, J. B. Hall, C.L.U., Sun Life As- 
surance Company, Toronto, Ont.; vice-president, 
Hugh Cannell, C.L.U., Mutual Life Assurance 
Company of Canada, Montreal, Que.; honor- 
able secretary, W. C. Laird, C.L.U., London 
Life Insurance Company, Toronto, Ont.; honor- 
able treasurer, S. C. Vinen, C.L.U., Canada 
Life Assurance Co., Toronto, Ont.; registrar, 
J. G. Taylor, C.L.U., Mutual Life Assurance 
Company of Canada, Toronto, Ont.; chairman 
of legislative committee, W. Lyle Reid, C.L.U., 
Sun Life Assurance Company of Canada, Ot- 
tawa, Ont.; chairman of educational commit- 
tee, F. Robinson, C.L.U., Mutual Life Assur- 
ance Company of Canada, Toronto, Ont.; 
chairman of publicity, F. T. Stanford. 

The following were elected to the executive 
council: J. J. McSweeney, C.L.U., London 
Life Insurance Company, Toronto, Ont.; O. B. 
Shortly, C.L.U., North American Life Assur- 
ance Company, Toronto, Ont.; W. B. Peace, 
C.L.U., Manufacturers Life Insurance Com- 
pany, Toronto, Ont. 


Penn Mutual Denies Bank of Italy 
_ Connection 

Having heard that some insurance journal 
had reported that it had made an agency con- 
tract with the Bank of Italy, the Penn Mutual 
Life Insurance Company, of Philadelphia, states 
that it has no such contract, will have no such 
contract, and that its agents have been directed 
not to negotiate such a connection. 
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KANSAS CITY LIFE INSURANCE COMPANY |f . 
Condensed Statement-December 31, 1927 c 
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RESOURCES V 

First Mortgage Real Estate Loans.............. $29 294 453 .42 O 

Real Estate Owned (Including Home Office)..... 3,262,908 . 78 Con 

EOS C0 POUMCYONINES «ogc oki chek sinc ewens 10,645,785 .83 Equ 

Bonds, $1,834,600.91; Stocks, $5,770.00......... 1,840,370.91 the 

Loans Secured by Collateral................... 10,000 .00 = 

Cash and Certificates of Deposit........ re er 1,280,742 .33 Tho 

Accrued Interest on Investments............... 985,934 . 04 tabl 

Market Value of Bonds and Stocks in Excess of Vv 

NE IN 52 Sa So ta ain ag en web 3 52,863.17 _o 

Net Premiums in Course of Collection and De- 4 ss 

NEE (ihc ano sates at rea vne ace oe knee 1,528,160 .37 hin 
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LIFE INSURANCE 





HONOR MEMORY OF 
E. A. WOODS 


Agents Meet to Hear Eulogy by 
Thomas I. Parkinson 








CALLED INTERNATIONAL FIGURE 





Late Head of Edward A. Woods Company 
Was One of Outstanding Men in Life 
Insurance World 

Over 500 members of the Edward A. Woods 
Company, managers at Pittsburgh for the 
Equitable Life Assurance Society gathered at 
the Hotel Schenley, Pittsburgh, on Saturday 
last, to honor the memory of Edward A. Woods, 
their late leader. The principal speaker was 
Thomas I. Parkinson, president of the Equi- 
table Society. 

Wm. M. Duff, superintendent of the Woods 

Company, presided. Rev. R. H. Hood ren- 
dered the invocation. Mr. Parkinson char- 
acterized Mr. Woods as one of the outstanding 
figures of the life insurance world, stating that 
his death was an irrevocable loss to the busi- 
ness. In part he said: 
_ It is rare that you find in one man, combined 
in so balanced relation, the vision, genius and 
driving power of Mr. Woods. He entered the 
business when it was at its lowest ebb, and was 
one of the chief factors in elevating it to its 
present high status. While you in Pittsburgh 
may feel that you have a proper appreciation 
of his work, you cannot possibly know, as I 
know, how high he was held in the esteem of 
insurance men, not only in America, but through- 
out the civilized world wherever life insurance 
is understood. He was truly an international 
figure. His success was the direct result of 
sheer enthusiasm and high altruism, function- 
ing way beyond the realm of financial reward. 
Knowing him as I did, I can tell you with 
finality that the dollar equation was incidental 
to the joy which he took in planting the seeds 
of economic stability in this great industrial 
community which he loved so well. 

Your district owes a debt to Mr. Woods 
which will be appreciated at its full value only 
as time goes by, for the seeds which he has 
planted for the inculcation of thrift, foresight 
and charity will be bearing fruit long after we 
here are gone and forgotten. He has given 
sinew to the moral fiber of the Pittsburgh cis- 
trict through his ability of persuasion to have 
thoughtful men and women crystallize into defi- 
nite acts the financial responsibilities which out- 
live them. He was a great and big man in the 
true meaning of the words. : 

J. Rogers Flannery, long closely associated 
with Mr. Woods in Red Cross work, eulogized 
his endeavors in behalf of that charity. Mr. 
Woods was treasurer of the Pittsburgh Chap- 
ter of the Amercan Red Cross when he died. 

Dr. Howard C. Marcy, medical director of 
the Tuberculosis League, William M. Furey, 
chairman of the executive committee of the Na- 
tional Association of Life Underwriters; J. 
Milton Ryall, president of the Pittsburgh Life 
Underwriters Association; William J. Powell, 
treasurer of the Woods Company, also spoke, 


and the Reverend Owen Davies Odell, pastor 
of the Sewickley Presbyterian Church, which 
Mr. Woods attended, closed the meeting with 
a high tribute to Mr. Woods’ Christian life and 
character. 

In the afternoon a business session of the 
agency was held, President Parkinson, as well 
as Frank H. Davis and Wm. J. Graham, vice- 
presidents of the parent organization in New 
York, making the principal addresses. Mr. 
Davis, whose subject was “The Outlook for 
1928,” expressed belief that national prosperity 
was on a sound basis, stating that figures in 
the basic industries, particularly the life insur- 
ance business, give every reason for optimism. 
Mr. Graham spoke on “Group Life Insurance,” 
commenting upon its growth among large em- 
ployers, predicting that this phase of life insur- 
ance was still in its infancy. He stressed its 
importance in the relationship between em- 
ployer and employee. 


EQUITABLE LIFE SOCIETY BUSINESS 
Company Wrote $806,987,661 in 1927— 
Annuity Business Amounted to $83,- 
122,725 in Addition 
Thomas I. Parkinson, president of the Equit- 
able Life Assurance Society of the United 
States, in a message to the agents of the com- 
pany, dated January 14, announced that the 
company paid for $806,987,661 of new life in- 
surance in 1927. The company also wrote an- 
nuities amounting to $83,122,725, an increase of 
more than $22,000,000 over the annuity busi- 
ness of 1926. This brought the total writings 
of the company to the largest figure in the his- 

tory of the organization. 

In continuing his message, Mr. Parkinson 
urged strongly that the agents give their atten- 
tion to the reduction of the lapse ratio. He 
said in part: 

I urge you, therefore, in the coming year 
particularly to direct your efforts not only to 
the sale of the proper form of life insurance, 
but more particularly to the keeping in force 
of the insurance which once has been placed. 
But even when you do this, you will not have 
performed every part of your insurance service, 
unless you have used every means to persuade 
those who desire the protection of insurance 
to dispose of the proceeds of their policies in 
such a way as to be secure against the inexperi- 
ence and carelessness of the ultimate bene- 
ficiaries, so that the very purpose for which 
life insurance was created may not be vitiated. 


Central Life of Illinois Holds Agency 
Meetings 
Cuicaco, January 16.—Thirty field 
sentatives, including twenty general agents, at- 
tended the first of a series of regional meetings 
held by the Central Life of Illinois at the home 
Similar meet- 
California and 
held for in- 


repre- 


offices on Monday and Tuesday. 
ings will be held in Kansas, 
Minnesota. The meetings are 
struction purposes. 





UNION CENTRAL AGENTS 
MEET 


John D. Sage Against Bank of Italy 
Plan 








CALLS IT FOREIGN INVASION 





Taxation Problem Discussed—Ohio Situa- 
tion Deplored by Company President 
CINCINNATI, OuI0, January 17—More than 

600 Union Central Life agents and managers 
assembled at the company’s two-day agency con- 
vention here cheered President John D. Sage’s 
opening address in which he dealt forcefully 
with the problems of bank agencies and in- 
creased life insurance taxation. 

The Union Central convention included agents 
from all forty-six States in which the company 
operates, and was the largest in the company’s 
history, despite the fact that qualification figures 
were set higher than ever before. 

About eighty managers and general agents 
took part in the big convention, then remained 
over January 18 and 19 for the annual confer- 
ence of managers and general agents conducted 
by the officials of the Union Central. 

President Sage congratulated his*agency force 
on their feat of breaking all records for written 
and paid-for life insurance during the year 
1927, then plunged into a discussion of present 
problems. Dealing with bank agencies, he said: 


A cloud upon the horizon appears in the 
West, as it did when Elijah and his servant 
stood upon Mount Carmel, and that is the pos- 
sibility of banks entering the life insurance 
business. as agents. This sounds almost like a 
foreign invasion, because it is the Bank of Italy 
which seeks to°enter this field. This enormous 
organization, with branches in every town of 
every size in the State of California and with 
many branches elsewhere, proposes to act as 
the agent of life insurance companies. If this 
effort is successful, and other banks take it up, 
it might result in putting the majority of life 
insurance men out of business. 

Would this be to the advantage of the public? 
Shall we warn the public against it? We can- 
not oppose the move merely from selfish mo- 
tives, and anything that we do might be con- 
strued as such. Would it be a real advantage 
to have banks act as life insurance agents? 

We insurance men think not. It would not be 
fair for banks to make use of the confidential 
information which they have of the customers’ 
accounts to solicit them for life insurance; but 
other than that the solicitation of life insurance 
has come to be looked upon as a real profes- 
sion. More and more we are insisting that life 
insurance men shall be prepared to give their 
clients expert advice. Would this be the case 
if a bank appointed a clerk on a salary to solicit 
its customers for life insurance? The quality 
of solicitation would be lowered generally. 

Possibly in the larger banks competent men 
would be employed to conduct the life insurance 
department of the bank, but the chances are 
that it would be merely a side line and that it , 
would not receive the attention which it de- ; 
serves. Possibly the matter of keeping the” 


(Concluded on page 9) 
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Death Rate Decrease 
(Concluded from page 3) 
gain. This achievement of the year in extend- 
ing human life is indicated by the combined 
mortality experience of 52 leading life insurance 
companies which have contributed their records 
to the Association for this study. 


“These companies reported 280,930 deaths 
among over 38,000,000 policyholders during the 
first ten months of 1926 and 275,262 deaths 
among over 40,000,000 policyholders during the 
same period of 1927. The data, which cover 
policyholders from all sections of the United 
States, aggregating about one-third of our entire 
population, and which include both ordinary and 
industrial death claims, may be taken as fairly 
indicative of the current health trend of the na- 
tion. The records have been adjusted to a yearly 
basis and have been converted to death rates 
per 100,000 individuals. 


1927 Figure Was 823.5 


“The death rate among life insurance policy- 
holders is found to have been 823.5 in 1927, as 
against 878.1 in 1926—54.6 fewer deaths among 
each one hundred thousand persons last year. 
It is interesting and also significant to note that 
the decrease is much larger among industrial 
policyholders than among ordinary policyhold- 
ers although, of course, the industrial death rate 
continues to be much higher than that for ordi- 
nary policyholders. The industrial death rate 
for the companies, reporting on that class of 
business, was 914.7 per 100,000 individuals for 
1927, as against 984.1 in 1926. The death rate 
among ordinary policyholders was 680:5 per 
100,000 for 1927, as against 706.0 for 1926. The 
reduction in the industrial death rate, there- 
fore, was 69.4 per 100,000 persons, as con- 
trasted with a reduction of 25.5 among ordi- 
nary policyholders. The year’s decrease in 
deaths was due principally to the sharp reduc- 
tion in mortality from pneumonia, influenza, 
diarrhea and enteritis, measles and whooping 
cough, most of which had unusually high death 
rates in 1926. The greater reduction in the in- 
dustrial, as compared with the ordinary, death 
rate is due to the fact that these diseases con- 
tribute more largely to the industrial death rate 
because of the much greater proportion of young 
lives among industrial policyholders. 


“By means of these insurance records, we are 
able to project the mortality curve through last 
year, and gain approximate knowledge of the 
1927 national health situation. On the assump- 
tion that the death rate among the entire popu- 
lation of the United States improved, through- 
out last year, to the same extent as among in- 
sured lives, for the first ten months of the 
year, it is estimated that the aggregate deaths 
in the United States during 1927 totaled 1,386,- 
000, against 1,432,000 during 1926—46,000 less 
deaths notwithstanding a meterial increase in 
population. But this is not the complete pic- 
ture of the saving effected, for had the 1926 
death rate prevailed during 1927, with the in- 
crease in population, there would have been 
1,451,000 deaths. Thus there was an actual 
saving of 65,000 lives during 1927. 





WESTERN AND SOUTHERN RECORD 
Cincinnati Company Writes $208,000,000 
in 1927 
CINCINNATI, Onto, January 13.—Another 
record-breaking year, with $208,000,000 of new 
insurance written, was made in 1927 by the 
Western and Southern Life Insurance Com- 
pany, Cincinnati, W. J. Williams, president, 
announced at the annual stockholders’ meeting 

January 10. 

“During the year just closed,” said Mr. Wil- 
liams, “the company opened many new branch 
offices in various States, increased its agency 
force and the home office personnel, and, on 
April 18, closed one of the largest deals in life 
insurance history when it took over the $135,- 
000,000 Public Savings Insurance Company of 
America.” 

Following are official figures for 1927: Total 
income, $31,633,748, an increase of $9,823,849 
over 1926; total assets, $78,813,079, an increase 
of $13,805,600 over 1926; total insurance in 
force, $671,456,059. 

At the meeting, the eleven directors now 
serving the company were re-elected for 1928. 
They are: W. J. Williams, C. F. Williams, 
Clyde P. Johnson, R. A. Ryan, A. I. Vorys, 
W. H. Lueders, F. C. Williams, E. S. Run- 
nells, S. E. Stilwell, J. F. Ruehlmann and J. 
D. McCracken. 

All the executive officers were also re-elected : 
W. J. Williams, president; C. F. Williams, 
vice-president; Clyde P. Johnson, vice-presi- 
dent and counsel; R. A. Ryan, treasurer; J. F. 
Ruehlmann, secretary; S. E. Stilwell, actuary ; 
E. S. Runnells, auditor; R. C. Jones, M.D., 
medical director, and C. E. Iliff, medical 


director. 


Prudential’s Postage Bill 

Some conception of the volume of business 
transacted by the Prudential Insurance Com- 
pany of America may be had from a report 
made to the executives of that organization to- 
day by I. Harry Ogden, manager of its mail 
department. 

The Prudential, during 1927, paid out $294,- 
000 in postage for outgoing mail. This was 
an increase of several thousands over the ex- 
penditure for the same purpose in 1926, and 
upon this basis, Manager Ogden anticipates 
further increases during 1928. 

“It is not unreasonable to assume,” he said, 
“that this year will see the Prudential spend- 
ing more than $300,000 for postage, or an aver- 
age of more than $1000 for each working day.” 

When consideration is given to the fact that 
the Prudenial is operating throughout the 
United States and Canada and that it has 21,- 
000,000 policyholders it is not difficult to un- 
derstand the reason for this expenditure. 


John M. Riehle Agency Dinner 
Agents of the John M. Riehle Agency, New 
York, of the Equitable Life Assurance Society 
held a Start the New Year Right dinner at the 
Hotel Astor last week. Mr. Riehle has been 
an Equitable manager for 31 years, the agency 
now being actively managed by -Theodore M. 
Riehle, his son. It paid for $6,709,000 of new 
business in 1927, as against $5,035,000 in 1926. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 














New York Life Agents 
Paid for 927 Million 
Dollars 


of NEW BUSINESS DURING 
THE YEAR 1927 


g This is the largest total secured |} 
by Nylic Agents in any year mn 
the Company’s history, exceed- 
ing their record for 1926 by 


$27,000,000 


The Company’s total insurance 
in force on December 31, 1927, 

was over Six and a Quarter Bil- | 
lions, viz., 


$6,285,800,000 


Gg In their service to the public, 
Nylic Agents continue to pros- 
per and to forge ahead to greater 
achievements. 





“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 





———— 














New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE 
COMPANY 


346 Broadway, New York 
Darwin P. Kingsley, President 
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Union Central Agents Meet 
(Concluded from page 7) 


business in force would be neglected with the 
bank as agent, as compared with the work that 
is done in the modern insurance office. 

Also, what would be the effect on the com- 
panies? If the idea were carried out to its 
logical conclusion, the few companies repre- 
sented by the banks of a city would get most 
of the business and a large number of deserving 
companies would have difficulty in competing 
with them. 

Mr. Sage made an eloquent plea for justice 
for life insurance companies in taxation mat- 
ters, pointing his moral with an account of the 
recent premium increase tax in the State of 
Ohio: 

One of our duties to the public is involved in 
the question of taxation. We people of Ohio 
are mortified that our State set a bad example 
in 1927. In less than twenty-four hours, and 
with no warning whatever, a bill was proposed 
and introduced in the Ohio Legislature and be- 
came a law, raising the premium tax from 2% 
per cent to 3 per cent. The only reason for it 
was that the State needed the money and dis- 
covered that it would be a simple matter to raise 
the premium tax rate. It proved to be a simple 
matter, inasmuch as Ohio insurance men and 
others had no time to oppose the measure. 

If the bill had been introduced in harmony 
with well-established custom in _ legislative 
bodies, and there had been time for public hear- 
ings, I am satisfied that it would not have been 
so simple a matter and that the bill would not 
have become a law. 

Now every life insurance company doing busi- 
ness in Ohio must pay taxes on its Ohio pre- 
miums at the rate of 3 per cent, and the Ohio 
companies, in whatever States they may be do- 
ing business where there is a retaliatory law, 


must pay 3 per cent on their premiums. Take, 
for example, New York. The rate there is 1 
per cent. We receive annually a bill for 1 
per cent on our New York premiums and later 
a second bill is sent in for 1% per cent extra, 
and this now will be 2 per cent extra, because 
New York companies have to pay that rate in 
Ohio. 

It is out of the question for insurance compa- 
nies to attempt to avoid reasonable taxation. 
On the other hand, always it has been regarded 
as a matter of public policy not to overtax life 
insurance. It is considered a matter of wis- 
dom to encourage men to provide for the fu- 
ture by indemnity in case of death and thus 
avoid placing a charge upon the State, or 
charity, for support of widows and children. 
In short, if insurance is overtaxed there will be 
no insurance, and not only will the State have 
extra burdens placed upon it, but society in 
general will aa The State of New York 
thinks that 1 per cent is a reasonable tax, and 
Ohio thinks that 3 per cent is reasonable. Prob- 
ably most of us will agree with New York 
rather than Ohio. 


LIFE COMPANY CHANGES NAME 
American Life Re-Insurance Is Now Amer- 
ican Life Insurance Company 

As of December 30, 1927, the name of the 
American Life Re-Insurance Company was 
changed to the American Life Insurance Com- 
pany. The company is domiciled at 3015 Cedar 
Springs road, Dallas, Texas. 

The company advises that the change in 
names in no degree signifies that it is with- 
drawing from the vigorous and aggressive 
development of its reinsurance department as 
in the past. 
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Fine Statement of American Life of 
Detroit 

One of the earliest statements to be issued 
this year is that of the American Life Insur- 
ance Company, of Detroit, Mich. This shows 
the company to be in strong financial condition, 
and to have made substantial advances during 
the year 1927. The company now reports $12,- 
949,025 of assets, and a surplus to policyholders 
of $811,027, including $200,000 capital, a con- 
tingency fund of $262,092 and a surplus of 
$348,935. The largest single item among the 
resources of the company is first mortgages on 
real estate bonds, $9,257,546, the security in each 
instance being valued at double the amount 
loaned. The largest liability item is the reserve 
for all policies in force, including disability 
reserve, $11,284,900, there being also reserves 
for instalment trust benefits not yet due, $351,- 
589, and for present value of disability benefits 
not yet due, $136,334. Provision is also made 
for all other liabilities. At the end of 1927 the 
insurance in force aggregated $88,811,228, this 
being an increase of nearly $4,500,000. The 
assets, policy reserves and surplus also were 
substantially increased. 

Clarence L. Ayres is president of the com- 
pany, the other officers being: Harold P. Tros- 
per and U. M. Albin, vice-presidents; George 
E. Leonard, auditor; Russell D. Beadle, assist- 
ant to the president; E. H. Marshall, superin- 
tendent of agents; Fred H. Aldrich, general 
counsel; Cecil F. Cross, actuary; Dr. William 
G. Hutchison, medical director; Thomas M. 
Heuss, Walter H. Ekberg and Arthur F. Rein- 
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. — — A Peoria Life Agent’s Big Asset 2 
Life Insurance Company of Virginia Among the fixed aims of the Peoria Life has always L; 


. ae: been this one: to make it worth a great deal to be able 
Richmond, Virginia to say, “I am the Peoria Life Agent.” Through its (CI 
Incorporated 1871 policy of ‘‘Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 
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Insurance in Force . ‘ _* oe 
aie n every community where the Company operates, 
Over Three Hundred Million Dollars when people think of the Peoria Life, they re- c 
member how promptly its death claims are always : 
paid—how its agents have rendered every assist- ig 
a ance to the beneficiaries—how the settlements are $5, 
Admitted Assets appreved and checks mailed within thirty minutes I 
after receipt of proofs—often delivered before the we: 


Over Fifty-one Million Dollars funeral. 


The name of the Peoria Life suggests to the public 
: : the unusually liberal policies and benefit it pro- I 
Payments to Policyholders in 1926 vides. It reminds them of its Free Annual Health 
et, Examination. They think of its friendly, helpful Bei 
Over Three and one-half Million Dollars. attitude, ite Polieyholders’ Bulletins and “Policy- 50¢ 

olders’ Mon 2 











Every transaction deepens the impression that the 
Total Payments to Policyholders Since Peoria Life is consistently giving life insurance (E 
O cas service that is out of the ordinary. Such a 79( 

rganization favorable reputation for conscientious ‘Service 


onne : ” 3 f : $12 
Over Forty-three Million Dollars ————— eee : 





Joun G. WALKER Braprorp H. WALKER PEORIA LIFE INSURANCE COMPANY , 
Chairman of the Board President PEORIA, ILLINOIS Be 
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= gen ae ; . “ Ayres, regis- F; Sz Biggs, Baltimore, Md. (Massuchusetts A. D. Irby, Newark, N. J. (Acacia Mutual 
ra é * a ishier; E. A. Jackson, as- Mutual Life).—1927, $4,589,982; 1926, $4,532,- Life Association).—1927, $544,500; 1926, $1,- 
sistant cashier sarge C. Brooks, assistant 561; 1925, $4,224,736; 1924, $3,616,183; 1923, 041,000; 1925, $623,500; 1924, $203,000; 1922 
J auditor; John L. Jich, secretary to the presi- $3,744,617. $601,000. : 
AG LL. A. Cerf, New York (Mutual Benefit J. E. Murphy, Omaha, Neb. (Guaranty 
ae pagers maintains seventeen branch of- Life).— 1927, $28,525,990; 1926, $31,386,236; Life).—1927, $220,000; 1926, $201,500; 1925, 
fices in the Middle Western States in which it 1925, $31,159,666; 1924, $29,631,151; 1923, $27, $209,000; 1924, $150,500; 1923, $218,250. 
transacts business. 869,523. view 
ae eapaaipnaieg G. V. Cleary, Chcago, Ill. (Reliance Life). New Publicity Head of Lincoln National 
Records - Agencies for 1927 —Agency—1927, $1,341,964; 1926, $1,466,065; Life 
R. H. Keffer, pore York (Etna Life)—New 1925, $1,200,502; 1924, $433,708; 1923; $339,- E. P. Hermann, until recently directly of pub- 
oe res onsale sion 342, Personal—1927, $1,019,500; 1926, $1,066,- ications for the LaSalle Extension University, 
Jo nston ollins, New York (Travelers). 557; 1925, $1,027,646; 1924, $391,500; 1923, has been engaged as publicity director for the 
—New business in 1927, $16,155,427; 1926, $18,- $292,800. Lincoln National Life. He has taken up his 
oi 1925, $16,454,258; 1924, $14,530,799; FE. N. Croxson, Omaha, Neb. (Equitable new duties as editor of the agency publications 
1923, $12,179,044. ; Life).—1927, $6,200,000; 1926, $6,575,000; and will be in charge of all literature published 
_Louis Reichert, New York (Travelers)— 1925, $6,900,000; 1924, $5,500,000; 1923, $5,100,- by the company. One of his duties will be to 
New business in 1927, $9,673,750 ; 1926, $7,994,- 000. handle the direct-by-mail campaigns which have 
000; 1925, $10,279,572; 1924, $5,909,555; 1923, A. A. Drew, Chicago, Ill. (Mutual Benefit taken a prominent place in the sales plans of 
$3,010,000. Life).*—1927, $13,175,873; 1926, $14,833,732; the company. The circularizing system of the 
Harry Gardiner, New York (John Hancock 1925, $15,118,732; 1924, $12,282,441; 1923, $12,- Lincoln National Life has proven of marked 
Mutual Life) —New business in 1927 (ordinary 951,072. (*Decrease chiefly due to death of one value to its agents and is to be carried on with 
only, exclusive of group), $13,405,800; 1926, large producer and loss of two others.) vigor. 
$8,035,500; 1925, $5,967,000; 1924, $4,567,500; — 
1923, $3,869,000. 
McWilliam & Hyde, New York (Penn Mu- Extracts from the Statements of Life Companies for 1927 
se oo business in 1927, $5,868,047 ; The following figures from the statements of life insurance companies, covering the year 
6, $ 484,096 ; 1925, $4,610,532. 1927, have been compiled from returns made direct to THE SPECTATOR: 
Lawrence Priddy, New York (New York Total 
Life).—New business in 1927 (personal pro- Total Ad- Surplus to Total New Insurance Increase 
/ mitted Assets _Policy- Total Dis- Paid-f F 
duction), over $3,000,000. Name and Location of Company me) 1928 holders" elie Siena teauden Po 1. 1928 Pa 1927 
Aontis: Wituek Westone DEC... cise asians Diaccesee sliver 5 
Stuart D. Warner, New York (New England  4wneriean Life, Detroit, Mich... $12,049,025 $811,028 STak00T © B88IL228 4472145 
Mutual Life)—New business in 1927, $3,900,-  Amicable Life, Waco, Texas. . . 7,093,297 1,637,982 $1,892,742 $1,474,558 c187,000 44,089,898 4,345,694 
000: 1926. $1.700.000 Cedar Rapids Life, Cedar Rapids,Ia. 3,298,246 273,576 752,548 449,882 3,062,016 20,472,686 1,295,914 
; 1926, $1,700,000. Citizens Life, New Orleans, La..... 111,512 33,338 106,600 92,056 783,762 1,256,670 _—........ 
inosine Canada Life, Toronto (New York office) — eae eae tationd ERR  ccseved ~ alone etnies ea ee eetss MOTISIIT 90021800 
: onnecticut Gen'l, MRCGRs 8  <Svecuce'  oNedaecn  OLahekeda - uaewaees ,043, 429, 921, 
ee New business in 1927, over $3,000,000 Conmestu MAUR, FMAM COMM. seins == Skda'stee _aaesitee  _Saaowes 114,292,000 743,059,000 89°208'000 
penser Continental Amer., Wilmington, Del. 10,000,979 1,764,720 «2,554,471 —«'1,339,772 15,146,182 _ 78,602,759 —_7,507,589 
Robert L. Jones, New York (State Mutual Equitable Life, Des Moines, Ia..... 86,305,366 5,211,301 21,576,319 12,405,151 91,382,403 528,091,611 52,642,440 
Life).—New business in 1927, $2,547,000: 1926 Farmers & Bankers, Wichita, Kan.. _—7,441,613 627,575 1,894,001 _—«:1,136,987 10,565,642 46,873,852 4,598,290 
—— 9 ’ , , , 
‘ a F National, Chicago, Ill... .. ,998, ‘ 25 
$2,052,810; 1925, $2,226,080; 1924, $2,068,300; farmers National Chicco. Us. eget «asad 'gtrat «= Tosi? © «2015300 848750 1°758000 
1923, $1,904,994. Rive i Sey 06,374,689 : 
ineeni Ball, Cleniend Obie (New York Federal Union, Cincinnati, O....... 3,004,089 370,008 1,026,781 645,608 pies 27,909,803 2,666,930 
’ 25,18 
: Life ).—Cleveland branch office, 1927, $15,327,- Fidelity Mutual, Philadelphia, Piet cebecxe ‘eaudaae  (aeldwacel- © aueewas 53,708,345 366,286,022 23,230,646 
000; 1926, $14,024,000; 1925, $12,137,000. Franklin Life, Springfield, Ill....... 24,027,510 1,207,374 7,012,304 4,680,567 830,059 201,354,817 —_—9,794,491 
S Cl ee piety CeCe SO TEOOI EOE cc. 0 lceceean eeadacs waseedea “leans 36,111,101 173,882,223 11,053,790 
> (Cleveland Division Number 2 of Great Middle Guar. Securities Life, Topeka, Kan... a 159,422 145,306 109,641 153,736 < are. ores 93. 001'533 
mperial Life Assur., Toronto, Can. Maeneee = Cecenee.  —-sendtae  . ceaaelecs 9. 131,79) 901, 
; fee ae ee iid a JeffersonStandard,Greensboro,N.C. ...2.2- = seceveenesecee newewee 62,509, 400 322,089,129 21,894,353 
. L. Barnell, Oakland, Calif. cacia Mu- 
tual Life).—1927, $1,806,000; 1926, $962,000; Kansas City Life, Kansas City, Mo. . Jeanie ~~ esadeso. eee See 84,812,886 369,602,966 26,762,032 
@ Payette Lite, L& Fayette, ING... .ecccee = ceesece §§ cosvess j§ cvevcce ’ , ’ 9 ’ 
1925, $910,000. Life Ins, Co, of Va. Richmond, Va. iy ee Ce 677364632 333'180°868 20,442,264 
T ’ incoln National, Ft. Wayne, Ind... 43,500,000 Siw‘... .. 16,000,000 ~—s.......... 141,000,000 515,000, 55,000, 
©. C. Norton, Spokane, Wash. (New York  [ouisiana State, Shreveport, La.... 1,869,232 350,474 «= '631.576 «515,450 7,829,837 21114837 41054499 
Life) —1927, $5,535,983; 1926, $4,997,754; 1925, Manhattan Life, New York City... 19,530,165 1,074,208 3,332,947 3,117,316 PB 861 134 80,953,701 4,457,491 
$5,943,868 ; 1924, $5,095,737; 1923, $4,503,778. Minnesota Mutual, St. Paul, Minn.. 17,248,131 ‘1,255,917 5,306,093 «3,328,173 1{1,675.588 145,585,288 12,972,845 
— sae Boe ge = patti is 3 Miva State St:Louin Mo... ase rain ns saaans MOR TSSMRONR Sn 
western utua stay. : ; 5 Mortis Plan, New York City....... 974,82 57, 5, . 803,36 029, 
ees » Nat'l Guardian, Madison, Wis...... 4,807,856 482,734 1,438,462 776,318 6,718,032 38,122,277 _—-2,772,061 
1,114,750; 1925, $983,500; 192 : vy ne 
: 2 . $ 8 0; 19 4, $770,000 ; 1923, New Balen Bik, Fes lees ckccece = eetdacs = eweecwe eon 137,490,203 1,023,263,402 85,043,286 
$1,215,500. peeoaies Mut, Milwaukee, a Cink bin eee ee aad = se 342,541,631 3,499,028,125 195,185,654 
: : orthwestern National, Minneapolis, 42,258,453 
aegis, atime, 1 eee ees RS ee Se 
enefit Life).— : ; : : ; i - nio Nai ional, Cincinnati, ep Vea rere 713,606 1,663,41 1 13 1 = 70,090,761 758, 
Old Line Life, Milwaukee, Wis... .. 11,400,000... 3,300,000. sae 17,500,000 83,500,000 —_ 8,477,346 
500; 1925, $4,001,441; 1924, $2,665,000; 1923, Pacific Mutual, pag roe ha a ee | ee ee $+93,000,000 §667,000,000 38,464,089 
031,899,932 
$2,612,750. Pan American, New Orleans, La.... 20,335,428 1,992,931 5,865,792 3,780,812 1,057,000 164,192,054 8,599,416 
Thomas B. Sweeney, Wheeling, W Va a —— a sf: CO ects |= Se” CC eee «patna 215,842,049 1,690,584,711 a 
é : ’ é ; Ra CPE RRRIE AS lc = Senet) | eaeeda Oo amaa en  waneaes 248, 48% 9,139, 088, 
(Equitable Life, New York).—1927, $15,079,- Phoenix Mutual, Hartford,Conm... 9 ------- seeeeee tena eee neater 75,689,436 507,128,287 33,890,090 
790; 1926, $14,051,166; 1925, $13,471,028; 1924, a2,112;200 
$12,034 299: 1923 $10 911,331 Pioneer Life, Greenville, S.C....... 236,824 103,483 205,697 142,226 Peper 7,507,411 2,492,833 
’ ? ’ ’ ° alz, ’ 
Wallis & Tyson, Philadelphia (Equitable Protective Life, Birmingham, Ala. . 6,417,810 1,541,548 + —«:1,941,634 1,483,302 —_c4,901,490 —_ 57,556,313 — 25,006,989 
: : Provident Matusk Philadephia PRs. ..-.0ce  seawese  eecsa me. scaaess 113,709,000 858,428,000 51,540,000 
Life).—1927, $3,794,000; 1926, $3,524,500; 1925, Reliance Life, Pittsburgh, Pa... pe, ase ,,. |) geen See, Pye 64,588,101 380,582,793 24,454,185 
9,857,32 
$3,137,000. Southern Union, Ft, Worth, Tex... 6,061,434 454,710 1,604,518 —‘1,036,435 187500 47,502,877 2,900,717 
Ville Southland Life, Vet satin eae uae, «| gona 4,813,594 120,440, 614, 
MW. R. Wilkerson, Denver, Colo. (Mutual tite Reserve, Ft. Worth, Tex... 287,384 158,279 150,846 94,166 2,237,500 5,700,103 945,158 
Benefit Life).—1927, $1,866,400; 1926, $2,062,- Union Central, Cincinnati, O.....-. eee pune ne was Of” aa SOS Se 
750: 1925, $2,096,104: 1924, $1,664,177; 1923 Union Standard, Dallas, Tex....... 295,675 264,379 135,512 86,414 1,850,000 2,350,500 —«1,072,450 
= $1,216 800. eubiatlic i (c addi *Includes capital. a Ordinary. bIndustrial. cGroup. § Approximately. {These figures include restorations, increases and office 
, ’ . { 3 ditions. 
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You Who Seek Opportunity 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 


During 84 years the first American legal 
reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street New York, N. Y. 
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Not Every Agent Can 
Handle It! 


Because of the wide variety in types of de- 
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pendable insurance that the Philadelphia Fire & | Wir 
Marine agent can write, he is in an ideal position 1%4| 
to procure business the average agent isn’t NWA | 
equipped to handle. fe iS) 
Yd 


Of course, it isn’t likely that any one prop- 






erty-owner will need all the forms of insurance 
protection this company offers. 


But—isn’t it an ideal condition for any in- 
surance agent when he can offer such a varied 
list of services to property-owners in a company 
that is not only a ‘‘good company’’ for the 
policy-holder, but a ‘‘good company’’ for the 
agent? 


PHILADELPHIA 
FiRE AND MARINE 
INSURANCE COMPANY 


Head Office, 1600 Arch Street, Phila., Pa. 
Lewis Bldg., 15th & Locust Sts., Phila., Pa. 
421 Cooper Street Camden, N. J. 
























Eye-Opening Progress 


is shown in the figures of the financial-statement as 
of December 31, 1927, for The Lincoln National 
Life. 
New Paid Business During the Year 
141 Million Dollars 
Increase over 1926 New Business 
14 Million Dollars (11%) . 
Insurance in Force 
515 Million Dollars 
Gain in Insurance in Force 
55 Million Dollars (11%) 
Income During Year 
16 Million Dollars (17124% Gain) 
Admitted Assets 
431% Million Dollars 
Increase in Admitted Assets During Year 
61% Million Dollars (17% Gain) 


unk uP()wars Tue () LINCOLN) 
The Lincoln National Life 


Insurance Co. 














‘Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $500.000,000 in Force 
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ENTERED BY 


Rockford Life 
Insurance Company 


Home Office - Rockford, Illinois 


AGENTS 
WANTED 


Apply Francis L. Brown, Vice Pres.-Secretary 
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Guardian Life Agency Officials Hold Group 
Conferences 

Plans for the further development of its agen- 
cies have been formulated by the Guardian Life 
Insurance Company of America and will be 
presented to the agency managers at a series of 
regional group meetings. 

Superintendent of Agencies James A. McLain 
and Assistant Superintendent Frank F. Weiden- 
borner, Jr., of the Guardian, left for Atlanta, 
Ga., on January 16 for the first of the series of 
managers’ conferences, that of the Southern 
agencies which will be held at the Atlanta-Bilt- 
more Hotel on January 19, 20 and 21. Two 
days after that conference, the managers of the 
Eastern district agencies will meet at the May- 
flower Hotel in Washington, D. C., for a three- 
day get-together. Mr. McLain and Mr. Weiden- 
borner will then leave for St. Louis, where 
the Western district managers will convene at 
the Chase Hotel on January 30, 31 and Feb- 
ruary 1. 

Following the St. Louis meeting, Superin- 
tendent McLain will continue on to the Pacific 
Coast for conferences with the Guardian man- 
agers in that territory. Mr. Weidenborner will 
make an extensive trip through the field. 

A comprehensive and interesting plan of 
agency development has been devised for 1928 
with the view of further strengthening the Guar- 
dian field force which has undergone broad 
development in the course of the company’s 
rapid progress in recent years. 





Creditable Gains of the Kansas City Life 

The financial statement of the Kansas City 
Life Insurance Company of Kansas City, Mo., 
which is published elsewhere in this paper, in- 
dicates that creditable gains were made in all 
departments of its business during the year 
1927, The total assets on December 31, 1927, 
were $48,780,042, representing a gain of $4,- 
752,284. The insurance in force at the end 
of 1927 was $369.602,966, a gain of $26,762,032 
for the year. The surplus increased $568,000 
during the year, the total surplus assets of the 
company for the protection of policyholders on 
December 31, 1927, being $6,807,180. 

The company is authorized and doing busi- 
ness in thirty-nine States and the District of 
Columbia, having established offices in the large 
cities throughout the country. 

At the recent annual meeting of the directors 
the following officers were elected for the ensu- 
ing year: President, J. B. Reynolds; vice-presi- 
dents, Wood Arnold, E. S. Villmoare, D. T. 
Torrens, J. F. Barr, C. P. Carroll; secretary, 
C. N. Sears; assistant-secretaries, L. C. Owen, 
W. E. Bixby, Dan Cox; treasurer, H. R. Car- 
penter ; medical director, Dr. H. A. Baker; as- 
sociate medical director, Dr. H. P. Ball; actu- 
ary, R. M. Webb; assistant actuary, F. L. Wil- 
liams; cashiers, D. E. Mathes, J. H. Mitchell. 


Mutual Life of Baltimore May Issue Stock 

Policyholders of the Mutual Life Insurance 
Company of Baltimore will meet on January 
30 to act upon a recommendation of the directors 
that the company be reorganized on a stock 
basis. The proposed capitalization is said to 
be $500,000. 


THREE WIN PROMOTIONS 

Penn Mutual Agency Men Advanced 

The trustees of the Penn Mutual Life In- 
surance Company, Philadelphia, last week cre- 
ated the position of agency secretary and elected 
J. Howard Jefferies, assistant to the agency 
vice-president since 1922, to fill the post. Mr. 
Jefferies will work in close association with 
Vice-President Hugh D. Hart. Two additional 
assistants to the vice-president in the agency 
department were appointed, they being Arthur 
B. Furner and Wallis Boileau, Jr. 

Mr. Jefferies, who has had a long term of 
service with the Penn Mutual, has been identi- 
fied with agency management, as a member of 
the agency department, for a long period, He 
is thoroughly conversant with the routine of 
the agency department, and is familiar with 
every nook and corner of the Penn Mutual field. 





J. Howarp JEFFERIES 


He is admirably fitted to work with’ Mr. Hart 
in the new regime of agency management and 
development, and his appointment will be popu- 
lar in the Penn Mutual field. 

Mr. Furner joined the Penn Mutual in 1909 
as traveling auditor. From 1911 to 1915 he 
had general agent’s experience at Portland and 
Seattle on the Pacific coast. From 1915 to 1922 
he was a traveling representative of the agency 
department. And since 1922 he has been a 
prominent member of the agency department. 
His promotion is well earned, and his intimate 
knowledge of both field and home office condi- 
tions will be extremely serviceable in the com- 
pany’s agency-building program. 

Wallis Boileau, Jr., was the other recipient 
of the title of assistant to the vice-president. 
From 1911 to 1914 he was private secretary to 
Honorable George Wharton Pepper, general 
counsel of the Penn Mutual and former United 
States Senator from Pennsylvania. In 1914 
he joined the Penn Mutual as a member of the 
agency department, serving in various capaci- 
ties, including that of eidtor of the News Letter, 
until November, 1917. From that time until 
1919 he was in the service of the Government, 
in which year he returned to the home office as 
a member of the home office agency. In 1920 
he was transferred to the agency department. 
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Union Central Pays $30,000 on Life of 
Judd Gray 

Cincinnati, O., January 16.—A check for 
$30,000 was sent on Friday, January 13, by the 
Union Central Life Insurance Company, Cin- 
cinnati, to the executors of the estate of Henry 
Judd Gray, who, with Mrs. Ruth Snyder, was 
electrocuted at Sing Sing Prison the day be- 
fore for the murder of Albert Snyder, the 
woman's husband. The check was sent by air 
mail to C. B. Knight, New York agent of the 
company. 

Gray held four insurance policies with the 
Union Central, three of them, totaling $25,000, 
being made payable to, his wife. The fourth, 
for $5000, was payable to his estate. 

The company made out the checks and ap- 
proved the claims assoon as it was formally 
notified that Gray was dead. The check was 


presented to the executors Saturday in New 
York. 


Business Men’s Appointments 

The Business Men’s Assurance Company, of 
Kansas City, has announced the appointment of 
three new supervisors: C. E. Mitchell, Jr., 
has been appointed supervisor for Illinois; F. 
J. Fleming for Oklahoma, and H. E. Madsen 
for Minnesota. Mr. Mitchell is a newcomer 
in the insurance business, Mr. Fleming has been 
the leading producer of the company for some 
years, and Mr. Madsen has been a home office 
field representative. 

A meeting of all the company’s supervisors 
was held at the home office January 4 and 5. 
E. C. House, supervisor for Ohio, made a re- 
markable record in the supervisors’ contest con- 
ducted by the company. 


Guarantee Fund Life Appointment 


Max M. Griffin, who has been connected with 
the home office agency department of the Guar- 
antee Fund Life Association, of Omaha, for 
several years, has been placed in charge of the 
company’s Kansas office at Wichita. Mr. Grif- 
fin took up his new duties-on January 9. 


National Life Association Presents Strong 
Statement 

During the year 1927 the National Life As- 
sociation, of Des Moines, Ia., made substan- 
tial progress, and closed the year with business 
outstanding amounting to $100,185,000. Its un- 
assigned funds and surplus over all liabilities at 
the end of last year exceeded $3,250,000—an in- 
crease of over $300,000 during the year. Its 
securities on deposit with the Insurance De- 
partment of Iowa now aggregate $3,754,225, or 
more than four times the amount of the reserve 
required by law. The death rate last year de- 
clined to 8.09 per $1000 of mean insurance in 
force, the losses paid having amounted to $800,- 
723. Since its organization, in 1899, the asso- 
ciation has paid losses aggregating $8,004,027. 
This Association has shown steady gains from 
year to year. Its officers are: President, James 
P. Hewitt; vice-president, L. M. McCoy; sec- 
ond vice-president, M. B. Allbredge; secretary, 
E. S. Kinney; assistant secretaries, F. W. 
Stuart, and A. F. Hanson. 
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PHOENIX: 
ASSURANCE COMPANY, LTp. 


of London 
150 William St., New York 


PHOENIX. 


INDEMNITY COMPANY 
150 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 
Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 
tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 
















| FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 






























| Is It Insured ? 


FURS Insured against Loss of any kind 
| (except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY | 


75 Maiden Lane Insurance Exchange 

















Address Home Office For Agency Connection 


ut HAMPTON ROADS 
FIRE «° MARINE 
Insurance Company 


NORFOLK, VA. 


P. D. BAIN 
Chairman of the Board 


HENRY G. BARBEE 
President 














New York City " a es Chicago, Ill. 
General Agents -‘A]] Risks” Department | 


faitt? Fire & Marine Insurance Co. 























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


AddressiERNEST C. MILAIR, Vice President and Sec’y. 





ORGANIZED 


1869 i ig 


< OLD MAN Of THE MOUNTAIN 


NEW HAMPSHIRE 
FIRE INSURANCE CO 


Manchester, N. H. 





Sle Se acfe Sey 














THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
omen in the World 
Organized October 1, 1892 


WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Appiicants. 


TS SO eee eee ee 270,000 
IE ERIE 5.055 aisle ae s.0'k ward ow sors OS $22,000,000 
Amount Paid in Death Claims over ........ $32,000,000 


For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building 


Miss Bina M. West 
Supreme President 


Port Huron, Michigan 


Miss Francis D. Partridge 
Supreme Secretary 





ASSETS $13,679,785.77 


$6.994,698.54 


POLICYHOLDERS'’ SURPLUS 
$6,685,087.23 





i) | FIFTY-‘SEVEN CONSECUTIVE YEARS OF PROGRESS 














CASH CAPITAL 
$2,.500,000.00 
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FIRE INSURANCE 





AGENTS’ COMMITTEE 
SESSION 


West Virginia Situation Being 
Investigated 








MANY MATTERS CONSIDERED 





California Bank Agencies’ Problem Wins 
Sympathy of National Association 
Officers 
The lengthy session of the executive commit- 
tee of the National Association of Insurance 
Agents, which was held in New York last week, 
was chiefly notable for the importance of the 
questions discussed rather than the action taken 

on them. 

Two very important situations involving 
agents, which are in the process of develop- 
ment were discussed. In California the agents 
are thoroughly aroused over the activities of 
the Bank of Italy in establishing insurance con- 
nections in its multitude of branches, creating 
a bank agency problem of the first magnitude. 
The Association expressed its sympathy with 
the activities of the California Association of 
Local Agents, but took no action since the 
California agents had asked none. 

In West Virginia the local Association’ has 
been in strong controversy with the West Vir- 
ginia Uniformity Association over the latter’s 
separation plan. The executive committee of 
the National Association dispatched Secretary 
Walter H. Bennett to Charleston to make a 
thorough investigation of the legal points in- 
volved in the litigation which has resulted and 
no action will be taken until after the com- 
pletion of Mr. Bennett’s task. Meantime it 
issued the following statement: 


The executive committee of the National As- 
sociation of Insurance Agents in session at New 
York city on January 11, 1928, deplores the mis- 
understanding that has arisen in West Virginia 
between companies and agents, resulting in the 
attorney general’s enjoining the insurance com- 
panies, members of the West Virginia Uniform- 
ity Association, from entering into or carrying 
out a separation and commission contract which 
they attempted to make effective on January 1, 
1928. Insurance finds itself charged by the 
State with opprobrious and illegal practices. 

We believe that our business functions best 
and the public is best served when both com- 
panies and agents reconcile differences and co- 
operate with one another. We believe that con- 
tracts between two or more parties should fol- 
low a meeting of minds. We can have no 
sympathy with any attempt by one party arbi- 
trarily to enforce its will on another. A meet- 
ing of minds can be obtained in the insurance 
(or any other) business only by and through 
the application of the policy of conference and 
co-operation, to which the National Association 
has long been committed. We believe also that 
the present unhappy and unfortunate condition 
now existing in West Virginia could have been 
entirely avoided. 

_ In November, 1923, this committee, tendering 
Its good offices in the Union-Bureau contro- 
versy in the Middle West, declared that “We 


believe it a bad practice for companies to. pay 
or for agents to accept differential commis- 
sions in the same agency.” We now reaffirm 
that position and believe it applicable in West 
Virginia. 

We express the hope that the members of the 
West Virginia Uniformity Ass6ciation will 
immediately take such steps as will restore pub- 
lic confidence in the institution of insurance and 
remove the cause of the regrettable disturb- 
ance in that State. 

The stand of the Association on the non-pol- 


icy writing agent and branch offices, as out- 
lined in previous statements of the Association 
and in the address of President Eugene H. Har- 
rington before the Illinois Association was re- 
iterated and in addition the committee stated 
that at no time was the matter of actual com- 
missions or compensation discussed. This was 
intended to show that the Association had ex- 
pressed no opinion as to the advisability of a 5 
per cent differential, as has been thought in 
some quarters. 

The question of the mid-year conference meet- 
ing, time and place, was left to the Association 
officers,, except that it was decided to hold it 
somewhere in the South. Invitations were re- 
ceived from West Baden Springs and from 
Indianapolis. 

The code of ethics for the Association came 
up for discussion and a special committee on 
the development of it was appointed consisting 
of President Harrington; Clyde B. Smith, 
Michigan, and J. A. Giberson, Illinois. An- 
other special committee, consisting of E. C. 
Roth, Buffalo; George D. Markham, St. Louis, 
and James A. Case, Norwich, was appointed 
to present at the mid-year conference a memo- 
rial upon the death of Past President C. F. 
Hildreth. 

E. J. Cole, of Fall River, Mass., chairman of 
the fire prevention committee, presented a re- 
port of a recent meeting of the Fire Waste 
Council and was authorized to coordinate the 
work of the National Association with that of 
the Council. 

The committee was in session three days and 
convened evenings as well as during the day. 


Conditions Here 
(Concluded from page 3) 
and Life Insurance Sales Research Bureau are 
mentioned as examples. 

Like in Germany, the client has to be urged 
to take out insurance. Agents and brokers have 
different duties -and connections than in Ger- 
many. What is called an agent in America, 
representing several companies and dividing his 
risks between them, would be a broker in Ger- 
many. 

Advertising in newspapers and by pamphlets 
is done far in excess of any thing attempted 
along these lines in other countries. It has 
become an art in judging the psychology of 
prospects. A great deal of indirect advertising 
is done through preventive measures. They 


15 


CASES TO STAND ALONE 





Chicago Conference of Attorneys 
Brings Decision 





RATE LITIGATION DISCUSSED 





Rehearing on Missouri Case to Be Asked— 
Kansas and Kentucky Cases to Be 
Fought on Own Merits 

Cuicaco, Itu., January 17—Over 100 man- 
agers and representatives of fire insurance com- 
panies operating in Missouri met in Chicago 
last week to counsel with their attorneys rela- 
tive to the noted Missouri rate case which they 
lost, and at the end of the conference it was 
announced that the unanimous decision was to 
“fight, fight another five years if necessary.” 

The attorneys, headed by R. J. Folonie of 
Hicks & Folonie, representatives of the Union, 
offered no definite plan or recommendaitons, but 
they explained the status of the rate case, which 
as it stands, would require the companies to re- 
fund approximately $8,000,000 to policyholders, 
equivalent to the 10 per cent reduction which 
was ordered in 1922. 

The attorneys announced their intention to file 
a petition for rehearing with the United States 
Supreme Court, as was announced in THE 
SpEcTATOR of last week. The petition for re- 
hearing will be based upon the following propo- 
sition, according to the attorneys: That the 
United States Supreme Court had assumed that 
the companies had contended that the constitu- 
tionality of the proposed rate was to be deter- 
mined upon the aggregate experience of all 
companies as distinguished from each. The 
companies, however, contend that this aggregate 
experience discloses that the property of each 
company has been confiscated. 

The company men also discussed the effect 
that the Missouri case will have on the rate 
cases pending in Kentucky and Kansas, and it 
was the unanimous decision to let each case 
stand upon its own legs. In Kentucky the State 
is resisting the efforts of the company to have 
an increase of approximately 12% per cent. 








are largely based on German social insurance 
ideas. Fire prevention is systematically taught 
in schools. The Underwriters Laboratories do 
good work not only for fire prevention, but also 
in burglary and theft. 

Investments of insurance companies are much 
along the same lines as in Germany, and mort- 
gages have risen as a means of investments. 
Companies show great elasticity and adaptabil- 
ity to economic requirements and conditions. 

The German “Konzern” idea is absent. Pure 
reinsurance companies are rare. While in Ger- 
many there is a tendency toward changing 
mutual life companies into stock companies, the 
opposite holds good for America. 
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handling of their business. 


The Policy Contract—General 
- Insurable Interest 

Public Relations 

State Regulation or The Police Power 

Cooperation and State Supervision 

Co-Insurance 

Valued Policies 

Professionalizing the Fire Insurance Business 

Construction and Operation of the Policy- 
Contract 

The Fire Insurance Rate 

Fire Insurance Reserve 

Agency and Brokerage 

Premiums 

Fire Prevention 

Estoppel, Waiver or Ratification 

Property and Hazards Not Covered 

Concealment, Misrepresentations 

Warranties 

Matters Voiding Policy 

Matters Suspending Insurance 


SUNDERLIN’S LECTURES 


ON THE 


FIRE INSURANCE CONTRACT 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 
agents, insurance brokers, lawyers and the public. 

By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 


THE SERIES OF 40 LECTURES EMBRACES THE FOLLOWING TITLES: 


Chattel Mortgage Clause 

Fallen Building Clause 

Negligence 

Cancellation 

Risks and Causes of Losses 

Duty of Insured in Case of Loss 

Ascertainment and Amount of Loss 

Options of the Company in Case of Loss 

Apportionment of Loss 

Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

Adjustments ° 

Subrogation 

Insurer’s Liability 

Mortgagee Interests 

Earthquake Clauses 

Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 

Miscellaneous Forms 

Endorsements 

Reinsurance 





2—Insurable Interest 
3—Public Relations 


6—Co-Insurance 
7—Valued Policies 


13—Premiums 
34—Mortgagee Interests 





LECTURES NOW READY 
1—The Policy Contract— General 


4—State Regulation or The Police Power 
5—Co-operation and State Supervision 


8—Professionalizing the Fire Insurance Business 
9—Construction and Operation of The Policy-Contract 








Single copy of one lecture, $1.00 


CHICAGO 


A number of the lectures have already been delivered and printed in pamphlet 
form, and the others are to be delivered at regular and short intervals. 


PRICES 


Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 
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PURCHASE REPUBLIC FIRE 





Corroon & Reynolds Continue Expan- 
sion Program 





N. A. WEED MADE PRESIDENT 





Company Will Continue to Operate as at 
Present With Additional Facilities 

The expansion program which has character- 
ized the recent activities of Corroon & Reynolds, 
Inc., of New York, has been furthered by the 
purchase of about 80 per cent of the capital 
stock of the Republic Fire Insurance Company 
of Pittsburgh. Early this week R. A. Corroon 
was elected chairman of the board of directors 
and N. A. Weed, for many years secretary and 
managing underwriter, was elected president. 

The company was organized in 1871 as the 
Teutonia Fire and took its present name in 
1918. It has been continuously in operation 
since organization. It will continue to be 
domiciled in Pittsburgh and no changes in the 
method of operation are contemplated. Its 
facilities, however, will be greatly augmented 
by its association with the Corroon & Reynolds 
group, which now includes the American Equi- 
table Assurance Company, New York; Knick- 
erbocker Company, New York; Brooklyn Fire 
Insurance Company, of Brooklyn; and Mer- 
chants and Manufacturers Insurance Company, 
Newark. 

The Republic Fire has a capitalization of 
$300,000 and is reported to have assets, as of 
December 31, 1927, of approximately $1,750,000. 





NORTHERN’S GROUP INSURANCE 
Employees Covered by Prudential for 
$325,000 
Employees of the United States branch of 
the Northern Assurance Company of London 
have been given the benefit of group insurance 
by a policy written through the Prudential In- 
surance Company of America. The total cov- 

erage amounts to $325,000. 

Under the terms of the policy all employees 
are eligible to coverage after six months’ ser- 
vice in the company. The amount of insurance 
depends upon the salary received and the pre- 
miums are paid on the contributory plan, both 
the employer and the employee paying a part. 
The insurance is convertible in case the em- 
ployee leaves the service of the company. 


Fire Insurance Companies’ Figures for 1927 

Home, New York.—Assets, January 1, 1928, 
$96,105,333; captal, $18,000,000; premium re- 
serve, $38,758,377; reserve for dividends and 
contingencies, $5,000,000; net surplus, $23,909,- 
990. 

Liberty Fire, Louisville, Ky.—Assets, Jan- 
uary 1, 1928, $790,254; captal, $400,000; net 
surplus, $324,112; net premiums written in 1927, 
$33,023; net losses paid, $6502; dividends paid, 
$40,000. 

Niagara Fire, New York.—Assets, January 
1, 1928, $24,539,773; capital, $3,000,000; net 
surplus, $8,157,630. 

Seaboard Fire, Atlantic City, N. J.—Assets, 
January 1, 1928, $351,666; capital, $200,000; net 


UNION INSURANCE COMPANY SOLD 
Indiana Concern Goes to Syndicate 

INDIANAPOLIS, IND., January 16.—Sale of the 
entire capital stock of the Union Insurance 
Company, Indianapolis, for $200,000 is reported 
by E. H. Shiel, supervisor of agencies of the 
company, who handled all the details of the 
sale. E. S. Goodrich, Winchester, Ind.,~ presi- 
dent of a bank there and chairman of the board 
of directors of an Indianapolis bank, F. W. 
Dunn of Chicago, E. H. Shiel and P. F. Good- 
rich were the purchasers. 

The new owners have taken over the entire 
business of the company. New officers of the 
company are: FE. S. Goodrich, president; F. 
W. Dunn, secretary and treasurer; E. H. 
Shiel, superintendent of agencies, and Fred 
Doeppers, in charge of underwriting. 

The purchase was made from H. H. Wood- 
small, prominent Indianapolis insurance under- 
writer, and his associates. T. S. McMurray, 
Jr., Indianapolis actuary and former Indian In- 
surance Commissioner, audited the books prior 
to the sale. The company will continue to oper- 
ate as the Union Insurance Company of In- 
diana. 

The company was organized in 1849 and 
writes fire insurance in Indiana only. Its pre- 
mium income in 1927 was given as $350,000. It 
has approximately 30,000 policyholders and 175 
agencies throughout the State. Mr. Woodsmall 
had been connected with the company about 10 
years and was thoroughly familiar with its 
writings and methods, 





H. C. EDDY DEAD 
Was Former Commercial Union Western 
Manager 

Cuicaco, January 16.—Funeral services were 
held Wednesday of this week for Henry Clay 
Eddy, 79 years old, who died from heart dis- 
ease at his home in LeGrange on Sunday. 
3urial was in Oakwoods Cemetery and was 
attended by many insurance men. 

Mr. Eddy was in the fire insurance business 
fifty-six years, of which thirty-eight were spent 
in Chicago as Western manager of the Com- 
mercial Union. He helped found and served 
as president of the Underwriters’ Laboratories, 
the Western Adjustment and Inspection Com- 
pany and the Underwriters Salvage Company. 
He was president of the Fire Underwriters As- 
sociation of the Northwest and the Life Mem- 
bers Society of that organization. He was 
president of the Western Union in 1894 and 
was a member of, other insurance organizations, 
such as the Blue Goose and Knights of the 
Round Table. He was a member of the Union 
League and Mid-Day clubs. He is survived by 
four children, two sons and two daughters. 








surplus, $90,672; net premiums written in 1927, 
$45,934: net losses paid, $8275; dividends paid, 
$14,000. 

Williams Penn Fire, Philadelphia—Assets, 
January 1, 1928, $415,708; capital, $175,000; net 
surplus, $79,328; net premiums written in 1927, 
$73,628; net losses paid, $1867; dividends, none. 
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NEW JERSEY LETTER 





Agents Write Sharp Note to R. M. 
Bissell 





PROVOKED AT E. U. A. ACTION 





Eighteen Counties Represented in Special 
Meeting in Protest Against New 
Commission Scale 

The following letter, sent by a group of New 
Jersey agents to R. M. Bissell as president of 
the Eastern Underwriters Association, is self- 
explanatory. It is understood that the agents 
have determined to resist the new commission 
scale to the last ditch and the strength of their 
feeling is attested by the sharpness of the let- 
ter sent under date of January 14, and signed 
by Phillip H. Bruskin, as secretary of the 
meeting: 


At a meeting held on January 9, 1928, the 
agents of the eighteen counties of New Jersey 
that have been placed in so-called ordinary ter- 
ritory voted to go on record with you, setting 
the following reasons for their objection to 
the new commission agreement placed into ef- 
fect by the Eastern Underwriters Association. 
This action was taken after the agents of the 
eighteen counties had ascertained that various 
company executives did not seem to know why 
the agents of the eighteen counties of New 
Jersey were opposing the new commission 
agreement: 


ist—Your committee promised the agents 
of New Jersey that the many bad practices 
and deplorable conditions that existed in 
the State would be remedied on or before 
the going into effect of the new agree- 
ments. This general clean-up was part 
of the consideration for the new agency 
contract. The failure to keep this promise 
is the first reason for the agents’ objection. 

2nd.—Your committee notified the agents 
that it would use the Journal of Com- 
merce for its official notices to agents. 


On January 27, 1927, an article appeared in 
said paper stating that the executive committee 
of the Eastern Underwriters Association unani- 
mously approved the plan for agency commis- 
sions in New Jersey, viz. 20 per cent for the 
whole State and in addition 10 per cent con- 
tingent for Essex, Camden and Hudson coun- 
ties. Upon publication of this article, which the 
agents acecpted in good faith, bills which were 
to be introduced in the Legislature were with- 
held. 

The Eastern Underwriters Association’s re- 
pudiation of this published notice of its execu- 
tive committee is the basis for the second objec- 
tion. 

In instructing the undersigned, acting in the 
capacity of secretary of the temporary meeting 
of the agents of the eighteen counties, to pre- 
sent these facts to you the agents hoped in fair- 
ness to all that you would make these facts 
known to the members of your association. 





C. F. Ruprecht Made Assistant Manager of 
Pacific Department 

The appointment of Charles F. Ruprecht as 
assistant to J. C. Griffiths, Jr., manager of the 
Pacific department of the Commercial Union 
Assurance Company, Ltd., of London, and its 
affiliated companies, the Palatine Insurance 
Company, Ltd., the Union Assurance Society, 
Ltd., and the Commercial Union Fire Insurance 
Company, has been made by United States 
Manager F. W. Keockert. 
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NEW ENGLAND EXCHANGE MEETS 


Edward C. Stone Describes Benefits from 
Competent Agents 
Boston, Mass., January 15.—The forty-sixth 
annual meeting of the New England Insur- 
ance Exchange was held Saturday morning, 
January 14, preceded the evening before by the 
_ annual banquet at the University Club, at which 
Edward C. Stone, head of the Employers Group, 
comprising the Employers Liability and asso- 
ciated companies, was the speaker. Mr. Stone, 
- who is the originator of the “Stone Plan” of in- 
demnifying persons on account of injuries from 
automobiles, which is in operation in New 
Hampshire, gave an interesting talk on the com- 
petent insurance agent as a friend to the insur- 
ance business. He said, in part: 

















An institution so beneficial to all, so neces- 
sary to some, without which modern business 
would be at a standstill ought to have ready 
champions, and it should be possible to have 
the great body of our people obtain at least some 
real notion of our business. A better realiza- 
tion of what our policies cover, a clearer idea 
of what loss ratios are, a surer conception of 
the items that make up the ever necessary ex- 
pense ratios, what an underwriting profit is, 
what reserves are and how they are arrived at 
would do much to strengthen the whole insti- 
tution of insurance against the attacks of the 
radical, the in-roads of the Socialist, and the 
onslaughts of the politician. ; 

That agent best typifies the high ideals of 
his business who takes the time to learn the 
wherefore of rates, that can explain the make- 
up of prices, that knowing the facts justifies 
and not complains of the rate. He who con- 
tents himself with making quick and easy sales 
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of cheap insurance ofttimes has sold something 
that is neither cheap nor insurance. 

As long as the world has existed, there have 
been those who shout against the existing order 
of things. People generally always have and 
always will listen to the loud-voiced decrier of 
costs in insurance or any commodity that is a 
public necessity. Yet the saner instincts of 
the sober-minded citizenship of this country 
of ours will always bring them back to facts. 

In these days whenever you hear anyone, be 
he merchant or politician, boldly denounce com- 
pany or insurance cost, be prepared by know- 
ing the facts to meet general allegations, sweep- 
ing assertions, and sarcastic comments by facts. 
These exist and are such as to justify condi- 
tions. Learn these facts and hurl them back. 
In the long run, the fair-minded people—and 
they still constitute the majority—will be per- 
suaded by the facts and will have the greater 
regard for you and your business. 

At the business meeting Saturday, Malcolm 
G. Wight, special agent of the Hartford Fire, 
was elécted president to succeed W. H. Boutell. 
Other officers elected were: Vice-presidents, H. 
R. Worthley, H. H. Plummer; secretary, Ralph 
Sweetland; assistant secretary, Warde Wilkins; 
chairman executive committee, G. M. 





Love- 


joy. 


Heads Patriotic Insurance Company 

Oswald Tregaskis, recently appointed United 
States manager of the Sun Insurance office, 
succeeding Preston T. Kelsey, who resigned, 
has also been elected president of the Patriotic 
Insurance Company, of New York. He was 
formerly vice-president. No successor was 
elected to the vice-presidency. 


Proposed Auto Rate Increase Turned 
Down by Texas Commission 

Austin, TEx., January 16—Proposed in- 
crease in automobile insurance rates requested 
by companies writing that class of risks was 
declined by the State Fire Insurance Commis- 
sion in a decision just released. There were, 
however, a few instances where slight increases 
were allowed. The commission held an extended 
hearing on the proposition on December 21, 
last. 
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NEW COMMISSIONER IN SOUTH 
CAROLINA 
Sam B. King Succeeds John J. McMahon 

Cotumsia, S. C., January 13—Sam. B. King 
defeated J. J. McMahon in a legislative race 
for Insurance Commissioner of South Carolina 
to-day by a vote of 100 to 43. 

The new Commissioner will assume his duties 
at once. His term of office is six years. He 
is a resident of Greenwood, S. C., where he is 
engaged in the real estate and general insurance 
business. He has served three terms in the 
lower house of the South Carolina general as- 
sembly, having resigned in 1927 in order to be- 
come a candidate for Insurance Commissioner. 

Mr. McMahon, the defeated candidate, is the 
present incumbent, having served tor several 
terms. Among the insurance fraetrnity, he will 
be longest remembered for what he tried to do, 
and will be best remembered for what he failed 
to accomplish. 


In 1922, joining hands with Ben C. Hyde, 
Insurance Commissioner of Missouri, and Bruce 
Bullion, then Insurance Commissioner of Ar- 
kansas, Mr. McMahon attempted to form a 
“rump” convention of Insurance Commissioners. 
The proposed organization did not hold its first 
meeting. The following year, Mr. McMahon 
advocated the abrogation of the underwriting 
profit agreement entered into in 1921 between 
the National Convention of Insurance Commis- 
sioners and the National Board of Fire Under- 
writers. This effort came to naught. 

During the early part of 1927, he demanded 
that the stock fire insurance companies file in 
addition to the convention form of annual state- 
ment, certain supplementary statements, refus- 
ing to re-license such companies as declined to 
comply. The companies went into the courts 
and compelled the Commissioner to license them. 

At intervals during his administration, Mr. 
McMahon has vigorously attacked the South 
Carolina Rating and Inspection Bureau, with- 
out having accomplished anything. About six 
months ago, through the newspapers of South 
Carolina, he advocated the formation of town 
mutuals for the purpose of writing property in- 





Janu 


suran 
ears. 
Wh 
Unite 
defeat 


Tw 
ers Ir 
nity C 
Comp: 
agers 
Trave 
clusive 

Bra: 
ers CO 
countr 
will b 
agers 
the Us; 

It | 
for ye 
in Jar 
ness a 
year. 
manag 
are pl 
insura 

Eve 
repres 
to atte 
west, 
far so 














Sday 


—__— 


ay 











hon 
cing 
race 
lina 


ities 


e is 
ice 
the 
as- 


ner. 
the 
ral 
will 
do, 
iled 


‘de, 
uce 
Ar- 
a 
rs. 
rst 
lon 
ing 
en 
‘is- 
er- 


January 19, 1928 


THE SPECTATOR 





Fire Insurance 








surance. His appeal apparently fell on deaf 
ears. 

While he was in office, he offered for the 
United States Senate, but was overwhelmingly 
defeated. 


Travelers’ Managers to Meet 


Two hundred representatives of the Travel- 
ers Insurance Company, the Travelers Indem- 
nity Company and the Travelers Fire Insurance 
Company will attend the conference of man- 
agers to be held at the home office of the 
Travelers, Hartford, Conn., January 24-27, in- 
clusive. 

Branch office managers of the three Travel- 
ers companies from almost every State in the 
country and from several Provinces in Canada 
will be present at the conference. The man- 
agers are coming from seventy-eight cities in 
the United States and seven cities in Canada. 

It has been the practice of the Travelers 
for years to hold a conference of its managers 
in January for a frank discussion of its busi- 
ness and for the formulation of plans for the 
year. A number of joint meetings of all the 
managers will be held, and separate meetings 
are planned for the managers of each line of 
insurance. 

Every section of the United States will be 
represented at the conference, as managers are 
to attend from the Pacific coast, the far north- 
west, the southwest, the middle west and the 
far south, in addition to the east. 
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CHICAGO SCHEDULE 


Joint Committee Plan Wins at Board 
Meeting 








COMMISSIONS ON STABILIZED SCALE 





Made Affect General Agents, 
Agents and Brokers 

Cuicaco, Itt., January 17—A new day in 
fire underwriting in Chicago when commissions 
and brokerage will be upon an equitable and 
stablized basis and when the companies and 
general agents, almost unanimously, are pledged 
to their observation, will dawn February 1, 
thanks to the favorable action of the Chicago 
Board of Underwriters membership at the an- 
nual meeting last week. 

The new schedule, the result of labors by a 
joint committee representing the Union and 
Western Insurance Bureau, for the companies 
and the board, for the agents, was adopted with 
no outspoken opposition and with only nine op- 
position votes. The rules were included in six 
amendments to the constitution and by-laws and 
there was an average excess of fourteen affirma- 
tive votes cast on each over the 60 per cent 
necessary for adoption. 


Changes 


Also it was a meeting marked by its har- 
moniousness, in direct contrast to the bitter ses- 
sion which was held in July when another plan 
proposed by the management of the board, was 
defeated. 

Thirty-eight members have the right to cast 
their votes by mail prior to January 24, but re- 
gardless of how they vote, the outcome cannot 
be changed. 

The outstanding changes made in the Chicago 
rules are as follows: 

General agents are placed on a parity with 
company branches in solicitation of the profit- 
able business of the residential neighborhoods 
supplied by the outer city and suburban agents, 
those in class two. 

Full time insurance brokers who agree to 
abide by the rules are allowed the same com- 
missions that are paid to the class two agents, 
a concession to the fact that they are insurance 
specialists, while the class two men usually 
handle insurance as a sideline to something 
else. 

Penalties for violations of the rules are in- 
creased enormously, and the management is 
given authority to force their observance. 

Supervision of class -two agents is limited 
to two members of class one, whether the mem- 
bers be general agents or company officers. 

The various amendments and the votes are 
summarized as follows: 

The congested property area in which lim- 
ited brokerage is allowed, commonly known as 
the “loop district” was increased considerably ; 
a new middle district was formed, and the old 
suburban and county districts were consolidated ; 
also qualifications for the various classes of 
membership were redefined. The vote was 110 
for and 8 against. 

Limiting supervision of class two members 
to two members of class one; 109 for and 9 


Ig 


against. Four were authorized under the old 
rules. 

Commissions and brokerages to class two were 
limited to a maximum of 25 per cent; 109 for 
and 9 against. 

Brokers were divided into two classes, 3-A, 
those devoting their entire time to insurance to 
receive a maximum of 25 per cent and 3-B, 
those handling insurance as a sideline to some 
thing else, to receive a maximum of 20 per cent; 
108 for and 10 against. 

Fixing the maximum for class four, brokers 
who handle insurance with real estate and who 
maintain an office in the downtown area, was 
limited to a maximum of 20 per cent and the 
maximum for class five, non-resident members, 
was fixed at 10 per cent; 109 for and 9 against. 

Penalties for payment of excess brokerage 
or commissions by class one members were 
fixed at a maximum of $500 for first offense, 
$1000 for second offense, and $2000 and suspen- 
sion up to six months for the third. Penalties 
for the other classes were fixed at a maximum 
of $100 for first offense, $200 for the second, 
and $300 and suspension up to six months for 
the third. The manager was authorized to em- 
ploy auditors and investigators to inquire into 
alleged offenses. The vote was 109 to 9. 

The companies were favorable to the new 
rules as shown by the fact that virtually all 
who attended the meeting voted for the rules. 

The board elected August Torpe, Jr., presi- 
dent for a second term; re-elected Fred J. 
Sauter as vice-president, and elected A. W. 
Jenkisson, treasurer, to succeed F. X.. Cloidt. 
W. T. Bisbee, I. A. Grossman and C. R. Tuttle 
were elected to the executive committee, and 
George R. Bowman and James I. Naghten were 
placed on the fire insurance patrol committee. 

Alex. M. Blumenthal, who has been acting 
secretary since July, was elected secretary. He 
has been with the board since 1901. 

J. H. Van Every, retiring chairman of the 
patrol committee, was given a gold star, and Mr. 
Cloidt was given a pair of gold cuff links. 
Memorial resolutions were adopted for Walter 
Everett Miller and Frank A. Early, both of 
Fred. S. James and Company, who died during 
the year. 











FOR SALE 


12-story fireproof building 


49 Maiden Lane 
Size: 45 x 139 


Three elevators 


Adapted for large salesroom 


and office space 


CROSS & BROWN CO. 


270 MADISON AVENUE 
Caledonia 7000 
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THE DEMAND r OR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - . : - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - - -  1,186,456.08 
Voluntary Cotneteaphe manne 500,000.00 
Reserves - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 











Are You The Man? 


If so, and you can prove it, an unusual opportunity awaits you. Anestab- 
ed and progressive 


LIFE INSURANCE COMPANY 
intends to open an Agency in 
BRADFORD, PA. 


If offers—to the right man—an exceptionally good proposition. 

The man we want must have a clean and commendable record. He should 

also know how to select, train, and stimulate sub-agents. 

Compensation will include generous commissions and renewals with drawing 

account or salary and expenses. 

a you can “‘fill the bill,’’ write and tell us all about yourself, in strict confi- 
lence. 


Address Agency Manager, care THE SPECTATOR. 




















OVER 30 YEARS OF INSURANCE SERVICE 


SUN LIFE INSURANCE 
COMPANY OF AMERICA 


HOME OFFICE : : BALTIMORE, MARYLAND 


The most liberal Ordinary Policies from age 10 to 
age 60. Insurance on men and women. Many 
unique policies ; liberal Annuity contracts; sub- 
standard service to our full-time agents. 

Industrial Insurance from birth to age 65. 


THE ONLY NON-PARTICIPATING COMPANY IN THE HISTORY 
OF AMERICAN LIFE INSURANCE TO PAY VOLUNTARY DIVI- 
DENDS ON NON-PARTICIPATING ORDINARY POLICIES 


ASSETS OVER $6,000,000 
INSURANCE IN FORCE OVER $75,000,000 





The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
gg POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Eee Kyle, Medical Director 
Independence Square Philadelphia, Pa. 























OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 


























CAPITAL AND or, EXGEr® $3,500,000.00 





Executive Offices Eastern Department 
NN INDEMNITY BUILDING 100 MAIDEN LANE 
= NEW ORLEANS NEW YORK 











ROYAL UNION LIFE INSURANCE 
COMPANY 


DES MOINES, IOWA 


A NEW YEAR’S RESOLUTION 


After another highly successful campaign 
with our popular Children’s Policies, the 
Royal Union Agency Force is entering the 
year 1928 firmly resolved to devote even 
more time in the development of this profit- 
able prospect field. 


Our Juvenile forms are fast selling con- 
tracts. 


ROYAL UNION LIFE INSURANCE CO. 
DES MOINES, IOWA 


A. C. TUCKER, President 
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L Casualty, Surety and Miscellaneous 





AUTO LIABILITY 





Commission to Study Problem in New 
York 





COMPENSATION PLAN FAVORED 





Action Follows Governor’s Message to 
State Legislature 

The dragon of compulsory automobile liabil- 
ity insurance is breathing fire and smoke in the 
legislative halls of New York. Following the 
recommendation, made by Governor Alfred E. 
Smith of the Empire State, that a commission 
be appointed to study the problem with particu- 
lar emphasis on the possibility of handling it 
under a workmen’s compensation form, various 
bills have been introduced to carry out this sug- 
gestion. Assemblyman Bloch, Democratic 
leader of the Assembly, introduced such a bill 
immediately after the Governor’s message and 
there is every indication that the commission 
will shortly be chosen. 

The latest measure to be introduced, provid- 
ing for the formation of this commission, was 
that brought before the solons by Assmblyman 
Hofsladter, Republican, who believes that the 
proposed study is necessary because of the 
alarming increase in the number of automobile 
accidents in the State. Governor Smith’s mes- 
sage was fully summarized in last week’s issue 
of THE SPECTATOR. 

Assemblyman Hofsladter said that automobile 
accidents cause injury to more persons than the 
number protected by the workmen’s compensa- 
tion law and, discussing the question, declared: 

The State of New York has licensed thou- 
sands of its citizens to operate a death-dealing 
implement on the public highways, and it is the 
duty of the State to find some way to compen- 
sate the people who are injured as the result 
of such operation. Compulsory insurance will 
not eliminate accidents; only proper law en- 
forcement can do that. But the careful inspec- 
tion of risks will render it difficult for reckless 
drivers to secure insurance. 

The Hofsladter bill would provide $25,000 
for the expenses of a committee to be composed 
of three Senators and five Assemblymen who 
would report to the 1929 Legislature not later 
than February 1 of that year. 


VOTE CAPITAL INCREASE 
‘Etna Casualty and Surety Directors Rec- 
ommend $1,000,000 Addition 
Directors of the Aitna Casualty and Surety 
Company, Hartford, have voted to increase the 
capital of the organization from $2,000,000 to 
$3,000,000, the new stock to be disposed of at 
$100. Stockholders of record on January 21 
will participate and the new stock will be pay- 
able on April 15. 
The directors of the company also voted to 
distribute the /Etna Casualty’s holdings of 
ZEtna Life Insurance Company stock on a basis 


of one share for every five now held, thus dis- 
posing of 4000 shares of the 4561 held at the 
time of the last report. By this action, the 
Etna Life will get more than 1900 shares of 
its own stock. 


HAROLD K. REMINGTON MADE 
A VICE-PRESIDENT 
All Other Officers of Constitution Indem- 
nity Re-elected 

At the annual meeting of the Constitution 
Indemnity Company of Philadelphia, held re- 
cently, all the officers of the organization were 
re-elected and Harold K. Remington was added 
as a vice-president. The officers of the com- 
pany now are J. W. Cochran, president; C. C. 
Wright, vice-president and general manager; 
Nelson D. Sterling, vice-president; Harold K. 
Remington, vice-president; E. V. Mills, secre- 
tary and treasurer; N. B. Yoder, assistant sec- 
retary; and J. H. Doherty, assistant secretary. 

The new vice-president, Mr. Remington, be- 
gan his insurance career twenty-four years ago 
as a mail boy in the home office of the A‘tna 
Life after graduating from the Hartford High 
School. In 1905 he became confidential secre- 
tary to Vice-President Faxon, which position 
he occupied until 1911. In 1912 he was made 
manager of the Springfield branch office, having 
jurisdiction over a large portion of the New 
England States. In 1917 he was given man- 
agerial duties in the branch office of the A£tna 
Life and affiliated companies at Philadelphia, 
from which position he now resigns. 


E. M. ALLEN PROMOTED 
Becomes New Executive Vice-President of 
National Surety 

At a meeting of the boards of directors of the 
National Surety and New York Indemnity 
companies, held in New York city on Tues- 
day of this week, the new post of executive 
vice-president of the National Surety was 
created and E. M. Allen was chosen to fill it. 
Mr. Allen has been assistant to the presidents 
of both companies and his present promotion 
is in recognition of service rendered. In addi- 
tion, he was made a member of the board of 
the New York Indemnity Company. 


R. E. Baker Manages Chicago Branch of 
Georgia Casualty 

Cuicaco, Itt., January 18—R. E. Baker, 
formerly with Starkweather and Shepley for 
eight and one-half years, was appointed man- 
ager of the Chicago branch of the Georgia 
Casualty Company last week. E. H. Hopke, 
who has been with the Georgia for five years, 
was appointed assistant manager, and David J. 
Armstrong, who has in the Chicago office for 
two and one-half years, was appointed assist- 
ant superintendent of claims. Harry Switzer, 
formerly with the Chicago Fire and Marine, 
was appointed Cook County Special Agent. 
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BANK AGENCIES 





National Association Acts on Such 
Burglary ‘Appointments 





PRACTICE IS FROWNED ON 





Resolution of Disapproval Adopted by 
Agents’ Executive Committee 


The executive committee of the National 
Association of Insurance Agents, at its meeting 
last week, turned attention to the appointment 
of secretaries of State bankers’ associations as 
burglary agents. About twenty-five years ago, 
the Ocean Accident and Guarantee Corporation 
began to build a considerable volume of burg- 
lary business by such appointments but, when 
the Burglary Insurance Underwriters Associa- 
tion was formed, the practice came in for dis- 
approval and the Association provided that none 
of the members should make such appointments 
unless another member already had such a rep- 
resentation in the particular State. 


The whole question was brought before the 
National Association when the National Surety 
Company, stating that it had the opportunity to 
make several such connections asked the atti- 
tude of that body. Secretary Walter H. Ben- 
nett, of the National Association, then wired 
to the presidents of the local associations in Ala- 
bama, Arkansas, Georgia, Kansas, Kentucky, 
Missouri and Michigan asking for information 
on this question as follows: 

We understand the secretary of your State 
Bankers Association is licensed for the writing 
of burglary insurance for member banks and is 
receiving a commission thereon. Please wire 
if this is correct, and, if so, for what company 
and whether this has the approval of your State 
association. 


After the data contained in the various re- 
plies to this questionnaire had been tabulated 
and considered, the executive committee of the 
National Association adopted the following 
resolution on the subject: 


Attention of the National Association of In- 
surance Agents has been directed to the licens- 
ing of secretaries of State bankers’ associations 
by one or more casualty insurance companies 
for the purpose of writing insurance for mem- 
ber banks, which practice has been recognized 
by the Burglary Conference. 

This practice is in violation of National As- 
sociation principles, constitutes a rebate within 
the provisions of many anti-rebate laws and 
establishes an indefensible precedent. 

This committee requests its executivé officers 
to make this the subject of negotiations with 
any offending: companies and with the Burg- 
lary Conference. 


After the attitude of the National Associa- 
tion had been made clear, the National Surety 
dropped the matter entirely. 
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Experience Rating of Automobile Liability Risks 


By Russet B. Tayior 


First Vice-President and General Manager, Reliance Casualty Insurance Company 


Much is being said about careless automobile 
drivers. Accidents caused by them are becom- 
ing so numerous that some of the best minds 
in the country are working day and night in an 
effort to find a plan to reduce automobile acci- 
dents. Insurance companies are the material 
sufferers, so much so that recently it became 
necessary to increase insurance rates on auto- 
mobiles. 

The fundamental principle of automobile in- 
surance is the same as that of all other classes. 
A fair rate is established and, on account of the 
volume of premiums written, the law of aver- 
age is expected to take care of the entire situa- 
tion. In all discussions with respect to accident 
prevention, rate increase and automdbile insur- 
ance generally, the reckless driver and the men 
who meet with accidents are most prominently 
pictured. Seldom do we consider those who 
never have accidents. They are the silent suf- 
ferers, and they represent a large majority. 

INNOCENT ARE PENALIZED 

Newspapers, magazines and all literature pub- 
lished for the benefit of the public is almost 
without exception littered with details of auto- 
mobile accidents and it is not rare that most re- 
marks conclude with the seriousness of the pres- 
ent-day situation and recommend that we do 
something to cope with it. The only thing we 
do in following all these recommendations is to 
again raise the rate to all automobile owners. 
In so doing, the innocent are penalized and the 
innocent represent about 95 per cent of all those 
owners who insure. 

Putting automobile insurance on a fair basis 
is, in my mind, a thing which should be con- 
sidered. This can be accomplished. In some 
instances it is being accomplished in the fact 
that each driver is individually rated. A basic 
rate is established which is elastic. On each 
policy renewal a credit or debit is shown. 


A Fair MEtHop 

The man who, through his skillful driving 
and thoughtful procedure, protects the lives and 
property of others should be permitted a reduc- 
tion in the amount of premium he pays. The 
careless and incompetent should be penalized 
for the injuries they cause and the damage they 
do, and this brings us to the only fair means of 
writing automobile insurance. This procedure 
is commonly known as “experience rating.” 
Automobile insurance premiums are ridiculously 
high, due not only to accidents, but principally 
to the fact that so few automobile owners in- 
sure at all, and the failure of insurance com- 
panies to discriminate in the classes of risk they 
accept. 

Statistics show that only 22 per cent of the 
automobile owners in this country insure. They 
also show that if all automobile owners insured 
a billion and a half dollars in premiums would 
be forthcoming. They show further that only 
5 per cent of those who do insure have acci- 
dents. It is clearly seen, therefore, that a suffi- 


cient number of automobile owners do not in- 
sure to allow the law of average to do its work. 
In the first place, people who have never had 
automobile accidents although they have been 
drivers for years are reluctant to insure because 
of a general feeling that they are paying for 
the careless driver. They are cognizant of the 
unfair methods used in rating automobiles for 
insurance purposes. 

Some owners who have, in the past, insured 
their cars have discontinued so doing, because 
they have learned of the number of careless 

















Russet, B. TAytor 


drivers who each year cause the rate to soar 
upward, and they have taken stock of their own 
record and are convinced that among the causes 
for this frequent rate increase the careless 
driver is foremost and uppermost. 


Pustic Is AWAKENING 


Insurance agents are free to admit that many 
of their clients frequently inquire as to why 
they are compelled to pay such large premiums 
year after year when they show a “no accident 
record” during all this period. In responding 
the agent reminds his client of the appalling 
number of automobile accidents during the year 
and is quickly met with this query, “I have 
never cost the insurance company one cent. 
Don’t I get some consideration for my good rec- 
ord?” The public is rapidly falling in line 
with the experience rating idea and the company 
which is permitting the policyholder to pay for 
his insurance according to his accident record is 
fast increasing in popularity. 

We have reached the day when the public is 
coming into its own. Its members are gradu- 
ally getting what they want and I, for one, am 
convinced that they want a rate reducing form 
of automobile insurance. I have yet to read or 
hear of a single argument against the experi- 
ence rating plan, although several insurance 


22 


executives have expressed themselves as being 
opposed to a further extension of it. It is an 
easy matter to oppose what seems to be a good 
thing, but sometimes difficult to back up one’s 
stand with good reason. 

The American people especially appreciate 
things they earn. Some of us are conceited 
enough to believe we can do things better than 
anyone else. The very fact that experience rat- 
ing puts a man on his own mettle instills in 
him a desire not only to use care in driving his 
own car, but to do everything in his power to 
keep his car out of the path of the careless. In 
other words, he is determined to end the year 
with a “no accident record.” 

A short time ago I read of an American 
corporation offering an automobile emblem to 
the persons who had driven without accidents 
for a period of two years. In the same article 
the name of a man in New Jersey appeared. 
This man had been awarded one of the emblems. 
He was the envy of a number of my acquaint- 
ances. Some of us were planning to write for 
an emblem, when it was learned that the com- 
pany was organized and operated for pecuniary 
gain. It manufactured the emblems and sold 
them at a profit to careful automobile drivers. 
It is not entirely unreasonable to assume that in 
the near future insurance companies will be 
furnishing free to their assureds emblems of 
the character described above. I believe it is 
within the power of casualty insurance com- 
panies to greatly decrease the number of auto- 
mobile accidents and their work in that direc- 
tion has just commenced. 


SIDNEY C. FULD HEADS ORGANIZATION 
Utah Surety and Casualty Association Is 
Formed at Salt Lake City 

Satt Lake City, Utau, Jan. 6.—The Utah 
Surety and Casualty Association was organized 
last week at a meeting in the Hotel Utah here 
with Sidney C. Fuld, local manager of the 
Fidelity and Deposit, as president. The or- 
ganization had been under way for several 
months past and is now completed. In addi- 
tion to creating a feeling of goodwill and con- 
fidence among those engaged in the surety and 
casualty business here, the new Association 
will have as its objects the study of acquisition 
costs, elimination of rebating, etc. 

The Association’s membership is limited to 
local managers and general agents. It was 
felt that, at least for the present, no particular 
good would be accomplished by inviting agents 
into the organization. The constitution and by- 
laws have been prepared and will be submitted 
to the membership in the immediate future. 
Meetings will be held monthly with an annual 
meeting in January. 

Officers of the Association in addition to Mr. 
Fuld, president, are: J. T. Brunn, general 
agent, Great American Indemnity, vice-presi- 
dent; Eric A. Bjorkland, United States Fidel- 
ity and Guaranty, secretary-treasurer. 
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ACCIDENT FACTS 





Safety Council Publishes 


Records 


National 





AUTOS FIGURE IN OVER 50 PER CENT 
OF TOTALS 





Jaywalking Responsible for Most Vehicu- 
lar Injuries Involving Pedestrians 


In a publication entitled “Accident Facts— 
1927,” the statistics committee of the National 
Safety Council has chronicled data appertain- 
ing to fatalities and injuries which should prove 
of the utmost interest to insurance companies 
in general and particularly to the casualty car- 
riers. The committee is headed by Louis I. 
Dublin, statistician of the Metropolitan Life, 
and includes such well-known insurance men 
as Marcus Meltzer, of the National Bureau of 
Casualty and Surety Underwriters; and E. W. 
Kopf, also of the Metropolitan Life. 

The material presented in that section of 
“Accident Facts” which is primarily devoted to 
motor vehicle accidents is well within the prov- 
ince of the casualty companies. It is pointed 
out that in 13 cities of low population density 
the death rate per 100,000 persons was 19.15 in 
1926; while in 6 cities of high density, the 
rate was 21.50 in the same year. It is also 
shown that automobile accidents constitute 54.6 
per cent of all public accidents. The private 
passenger car, in a special report on automobile 
accidents causing death, leads as an engine of 
destruction with trucks and commercial cars 
second. 

In the United States death registration area 
for 1925 the death rate per 100,000 population 
within the age group of 1 to 4 was 70.8 for ac- 
cidents as a cause of death. From ages 1 to 
4 accidents took third place as a death cause. 
From 5 to 9 and 10 to 14, accidents occupied 
first place. From ages 15 to 19 accidents were 
second as a cause of death. 


The number of deaths by automobile in the 
United States in 1926 is given as 23,000 with 
the months of October and November being 
the period that leads in number of fatalities. In 
a toal of 124,477 vehicles reported in accidents 
to the National Safety Council in 1926, an 
aggregate of 68.8 per cent were passenger cars; 
15.0 per cent were trucks or commercial motor 
vehicles; and 13.7 were taxicabs. Considered 


from the standpoint of fatalities caused in a 
group of 3,683 cars reported, 65.2 per cent of 
the death dealing vehicles were passenger cars; 
24.2 per cent were trucks and commercials; and 


7.8 per cent were taxicabs. Tabulations, as 
might have been expected, show that the great- 
est number of motor accidents occur Saturdays. 

In a graphic representation showing how 
motor vehicle accidents occur with respect to 
the cars themselves, the heading of “Did not 
have right of way” heads the list with “skid- 
ding” second. With respect to accidents in- 
volving pedestrians, the manner of accident oc- 
currence that holds first place is “in street, not 
at intersection, child under 15.” Second place 
goes to “crossing at intersection with no sig- 
nal” and third place to “in street, not at inter- 
section, adult.” In other words, jaywalking 
is the primary cause of all motor vehicle acci- 
dents involving pedestrians. 


Federal Mortgage and Securities Corpora- 
tion Now Operating 

Formal announcement was recently made of 
the formation of the Federal Mortgage and 
Securities Corporation by I. C. Rowland and 
H. E. Hansen, of Hansen & Rowland, general 
agents for the Metropolitan Casualty Insurance 
Company at Tacoma, Wash. The Federal 
Mortgage and Securities Company was incor- 
porated last fall and has already paid dividends 
to stockholders. 

Both Mr. Hansen and Mr. Rowland have for 
the past five years been carefully studying meth- 
ods employed in the East in the handling of 
various classes of securities that are not of 
sufficient size to warrant an individual bond 
issue. The Federal Mortgage and Securities 
Corporation, applying these methods, will deal 
in various types of listed securities, municipal, 
public utility and local improvement bonds. 


George W. Wendling Appointed 


The National Surety Company, New York, 
has announced the appointment, effective Feb- 
ruary 1, of George W. Wendling, who will act 
as its branch manager in St. Louis and terri- 
tory. 

The National Surety’s new branch office will 
be located in the Pierce Building and will not 
disturb the relationship between the company 
and the National Insurance Agency, its present 
general agency in St. Louis. 











Results of Casualty, Surety and Miscellaneous Insurance Com- 


panies in 1927—Compiled by The Spectator 


Total 


Capital Admitted Net 


Net Divi- ; Total 
Prems. Total Losses dends Expenses Expen- 


Name and Loeation of Company Stock Assets Surplus Written Income Paid Paid Paid ditures 
Citizens Life, New Orleans........... 20,000 111,512 13,338 101,012 106,600 26,249 2,000 63,817 92,056 
Dallas Title and Guaranty, Dallas. . .. 200,000 425,491 78,292 40,703 109,118 711 36,000 66,275 113,549 
Economy Auto Ins. Ass’n., Freeport... Reciprocal 207,953 134,102 202,526 211,948 oo 120,37: 184,225 
Fidelity Health & Acc., Benton Harbor Mutual 61,823 1821 252,696 254,790 126388  ...... 129,040 255,428 
Globe Mutual Ins., Kansas City, Mo.. Mutual 32,516 11,979 22,131 22,806 CS. as 9,073 14,383 
Madison Ct. Mut. Auto, Edwardsville, Ill. Mutual 80,611 64,449 64,648 77.425 | rs 15,201 51,871 


Medical Protective, Chicago......... 300,000 2,779,531 639,110 1,200,020 1,325,015 408,525 c 1,203,924 
M ich, Mut. Auto., Travers City, Mich. Mutual 83,823 39,746 93,668 110,799 ere 59,537 93,1 
Michigan Mut. Hail, Lansing........ Mutual 56,880 56,880 56,47 59,0 i eee 21,918 57,396 
National Casualty, Detroit........... 750,000 2,278,089 1,050,580 1,304,697 2,334,025 656,003 146,500 696,807 1,499,310 
Nat'l Ry. Comm. Men’s, Madelia..... | Mutual 10,9 10, 6,447 6,813 Be cess 3,152 5,632 
Pan-American Life, New Orleans*.... 1,000,000 20,335,429 992,931 126,800 140,569 eee 88,006 132,702 
Penn. Mut. Live Stock, Erie......... Mutual c 432,320 46,915 c y  .  ) 18,456 43,683 
Seaboard Surety, New York.......... 1,000,000 2,000,000 1,000,000 e € e e e 
State Mutual Cyclone, Lapeer.... .. Mutual 40,177 c c 320,208 282,627 ...... 123,649 406,277 
Suburban Auto. Ins. Undrs., Lombard.. Reciprocal 167,933 116,315 170,515 465 | ree 87,371 128,464 
Travelers Health, Omaha............ utual 418,737 367,376 545,267 561,873 408386  ...... 118,127 526,513 


* 


Capital, Assets and Surplus include Life branch; balance pertains to Accident and Health department only. 6 Cash. c Unavailable. 
d Reserve Fund. e Began business January 1, 1928. 
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TRACING SURETYSHIP 


Business Goes Back to Biblical Times 








ENGLISH SOCIETY IN 1720 





First American Company Launched in 1884 
for General Guarantees 
By Dick Hm 
Assistant Superintendent, Bonding Department, 
Standard Accident Insurance Company 

The exact origin of suretyship is unknown, 
although the fact that it is mentioned in Genesis 
assures us that it is ancient. Solomon also re- 
fers to it several times, warning his followers 
against its evils. (He that is surety for a 
stranger shall smart for it, and he that hateth 
suretyship is sure. Proverbs XI:15.) Whether 
Solomon’s denouncement of it was responsible 
for the fact that suretyship as an organized 
business was not known until the middle of the 
eighteenth century is a subject for conjecture. 
Nevertheless, it is true that the first known 
attempt to conduct any form of suretyship com- 
mercially was made in 1720 at Devil Tavern, 
Charing Cross, when a society was formed to 
“insure all masters and mistresses whatever loss 
they shall sustain by theft from any servant 
that is ticketed and registered in this society.” 

Corporate suretyship, however, first made its 
appearance in England about the middle of the 
nineteenth century. In 1872 a Canadian cor- 
poration was organized, but it was not until 
1884 that an American company was formed. 
The English and Canadian companies limited 
their activities to fidelity and honesty guaran- 
tees on employees, but the American company 
was organized to conduct a general surety busi- 
ness. 

The present scope of corporate suretyship has 
enlarged to such an extent that the original 
practice of guaranteeing the honesty of em- 
ployees constitutes only a small portion of the 
function of surety companies. Bonds are now 
required in almost all court actions, also guar- 
anteeing the performance of public and private 
contracts of every nature, guaranteeing the safe- 
keeping of public funds deposited with various 
banking institutions, as well as guaranteeing the 
safe performance of the duties of public officials, 
so that now corporate suretyship with its many 
ramifications justly claims that it is one of the 
principal supports of the stability of American 
business. 


Federal Surety Had Good Year 
W. L. Taylor, vice-president and general 
manager of the Federal Surety Company, Dav- 
enport, reports that the organization had a good 
year in 1927 with the following results with 
respect to net premiums written and net losses 
and loss expense: 





Net Losses 
Net Prem. and Loss’ Ratio 
Written Expense % 
Acci. & health..... $ 164,958.05 $ 89,841.61 54.46 
Compensation ++ 498,201.44 301,035.33 60.42 
pe - 332,957.78 120,502.74 36.19 
Prop. damage 122,936.98 51,968.17 42.27 
COMED o kciecscns 23,634.47 10,245.75 43.35 
BUSSES .cccsceee 71,178.27 9,785.47 13.74 
Plate glass ....... 46,290.15 14,784.54 31.93 
Bi Fine diccene 106,382.49 19,071.41 17.92 
PRS wacndedasas 310,691.57 61,224.92 19.70 
DOME iitemceua $1,677,231.20 $ 678,459.94 40.45 
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ANNUAL MEETING 





Workmen’s Compensation Publicity 
Bureau in Session 





F. ROBERTSON JONES REPORTS 





1927 Saw 1381 Bills Affecting Casualty 
and Surety Interests—454 Became 
Law 

At the annual meeting of the Workmen’s 
Compensation Publicity Bureau, held in New 
York city yesterday, F. Robertson Jones, secre- 
tary and treasurer of the organization, submitted 
his fifteenth annual report showing that the 
Bureau has 25 member companies, plus three 
companies receiving a limited service. This is 
an increase of 3 companies over last year’s fig- 
ure, the new members being the Bankers In- 
demnity Insurance Company, Newark; Century 
Indemnity Company, Hartford, and Glens Falls 
Indemnity Company, Glens Falls. 

Mr. Jones’ report indicated that during 1927 
there were 58 legislative sessions, including the 
several special sessions, and that the Bureau 
examined 2651 legislative bills, as against 2460 
examined in 1925. Of the bills examined, 1381 
were found to affect casualty and surety inter- 
ests and 454 of them became law. The Bureau, 
following its custom, sent out bulletins dealing 
with these bills as soon as they were introduced, 
and also continued its digests of statutory insur- 
ance provisions. 

Bills to establish State fund monopolies of 
workmen’s compensation insurance were pend- 
ing during 1927 in Kansas, Maryland, Massa- 
chusets, Minnesota, Missouri, Nebraska, New 
York, the District of Columbia and Wisconsin. 
There were 59 bills for compulsory automobile 
liability insurance introduced, though none be- 
came law, as follows: 

Alabama (1); California (3); Connecticut 
(4); Florida (1); Georgia (1); Idaho (1); 
Illinois (3) ; Indiana (1) ; Iowa (1) ; Maryland 
(4) ; Massachusetts (4) ; Michigan (1) ; Minne- 
sota (2) ; Nebraska (2) ; New Hampshire (3) ; 
New Jersey (1) ; New York (7); North Caro- 
lina (2); North Dakota (1); Ohio (1); Ore- 
gon (1); Pennsylvania (4); Tennessee (2) ; 
United States Congress (1); West Virginia 
(2), and Wisconsin (5). 

Summarizing legislation in his report, Secre- 
tary Jones gave data on the number of bills in- 
troduced and enacted from 1913 to 1927. The 
following figures are extracted from his report: 


1924 1925 1926 1927 
Number of bills examined 
by the Bureau........ 1,291 2,460 1,187 2,651 
Number of bills found to 
affect casualty and surety 
REROUEE: oa he ere 4s s 563 
Number of bills affecting 
casualty and surety in- 
terests that were en- s 
MES ec cewse be ceekeee 127 368 163 454 


1,247 613 1,381 





Michigan Auto Rates 


(Concluded from page 3) 
to the publication by officials of a number of un- 
fair statements. The impression has been given 
that the premiums charged by all companies are 
incorrect and far too high, which is not a fact. 

The conclusions announced have been based 
upon figures which are admittedly incorrect and 


incomplete. The statements made by employees 
of the insurance department of the State of 
Michigan have been based upon figures filed 
with that department in annual statements, 
which figures are not compiled in such a way as 
to be useful to an actuary for rate-making pur- 
poses. No actuary educated and properly func- 
tioning could use figures in the annual state- 
ment as a basis for promulgation of rates. 

While it is a fact that the laws of the State 
do not give the Insurance Commissioner the 
right to sypervise rates, as he has stated in his 
interview on January 4, nevertheless, the rates 
used by companies in Michigan are procured 
by exactly the method utilized in procuring rates 
in other States where there is State supervision 
of the rates. 

It is obviously necessary as a matter of good 
business that all insurance companies shall know 
the exact cost of doing business. It is obvious 
to any business man that the charging of a rate 
lower than that necessary as a matter of cost 
would be business suicide, and to charge a rate 
higher than is necessary or otherwise charged 
by competent competitors is cared for as a mat- 
ter of severe competition. 

For bureau companies who have been at- 
tacked in this controversy, I most emphatically 
deny that their rates in Michigan are wrong. 
I most emphatically assert that they are scien- 
tifically correct as near as science can get them 
as this time. 

As indicative of the necessity for increased 
rates, one need only recall the daily press re- 
ports of the increase in automobile accident fre- 
quency in Michigan. Automobiles have taken, 
and are still taking, a most severe toll of human 
life and limb. The activities of the Detroit po- 
lice department and other agencies in Michigan 
toward the end of reducing automobile accidents 
are most commendable, but there is no indication 
that a complete solution of the problem has been 
found. 


National Surety Opens Florida Branch 
Office 


The National Surety Company, New York, 
has recently established a branch office, located 
in the Graham building, Jacksonville, Fla., and 
during the reorganization period Assistant Sec- 
retary C. M. Abbott will be in charge. 





NEW COMPANY 





Universal Indemnity Formed in 
Newark 





CAPITAL TO BE $300,000 





Is Running Mate of Universal Insurance, 
Managed by Talbot, Bird & Co. 


The Universal Indemnity Insurance Com- 
pany has been organized at Newark, N. J., as 
a casualty running mate for the Universal In- 
surance Company, a marine insurance carrier 
which was formed in 1921. 

The new indemnity company will have a cap- 
ital of $300,000 and a surplus of the same 
amount and will be managed by Talbot, Bird 
& Co., of 51 Beaver street, New York city, who 
are marine managers for the Eagle, Star and 
British Dominions and are also managers of 
the Universal Insurance. The Universal Insur- 
ance Company has made a success of ocean and 
inland marine and motor vehicle business, and 
it is believed that the Universal Indemnity will, 
at first, devote its efforts largely to automobile 
liability risks. 

The incorporators of the Universal Indemnity 
are: J. G. Shipman, Francis Child, D. T. 
Evans, Nellie G. Flynn, Ethel I. Jacobus, A. J. 
Salvadore, Wilbur L. Meigs, Francis P. Mee- 
han, Josephine C. Cubellis and C. Harold Gas- 


coyne. 


Southern Surety Elects Board Members 


Des Mornes, Ia., January 16.—Paul Brown, 
W. W. Powell and L. A. Schmitt, all of Des 
Moines, were elected to the board of the South- 
ern Surety Company, of this city, last week, 
together with John L. A. Galster, Petoskey, 
Mich., and R. L. Voss, Nashville, Tenn. 

Other members of the directory board were 
named to succeed themselves. 
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INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of January 17, 
1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpPEcTATOR will endeavor to supply the data: 


Alliance Fire 


Morley, Wood & Co., Phila.......... 74 

Henry G. Rolston & Co., hs ee 74 
American Alliance 

Arthur Atkins & Co.,N. Y.......... 600 

ee ee OR, ey OR ee 600 

ee 4 ee 600 

McClure, Jones & Co. © sais 600 

Henry G. Rolston & Co., N. Y...... 610 
American Equitable 

Henry G. Rolston & Co., N. Y...... 56 
American Phenix 

W. W. Townsend & Co., N. Y.. 52 


American Insurance Co. of Newark 


Arthur Atkins & Co., N. Y...... 31 
Miliken & Pell, PS etdond N. (ae 314% 
Curtis & Sanger, | 3 Set ere 31 





McClure, Jones & Co., N. V......... 30 





Henry G. Rolston & Co., GW concede 31 
American Salamandra 
Perez F. Huff & Co., Inc., N. Y...... 72 
American Reserve Insurance 
>» Henry G. Rolston & Co.,N.Y...... 88 
Bankers & Ship “a 
McKinley & 3 ee 500 
™ Arthur Atkins & Co PE 500 
Bankers Indemnity (N ‘ewark) 
Miliken & Pell, Newark, N.J....... 20 
Henry G. Rolston & Co., N.Y...... 20 
Brooklyn Fire 
Henry G. Rolston & Co., N. Y...... 105 
Baltimore American ex., div. 
ety © G. Rolston & Co., Se pisiets 74 
Camden F|re 
Arthur Atkins & Co., N. Y.......... 28% 
Perez F. Huff & Co., Poll a re 281% 
McKinley & Co., N. , PERE 2814 
Morley, Wood & Co., Phila.......... 28 
ee Ee. ee See 2834 
McClure, Jones & Co., N. Y.. an 28 
Miliken & Pell, Newark, ee 28% 


Henry G. Rolston & Co., i en 28 
Carolina Insurance 





Custis & Sanger, NW. V...........%s0000 74 
| Perez F. Huff & Co., Inc., N. Y...... 74 

Arthur Atkins & Co., N. V.......... 74 

McClure, Jones & Co., N. Y........ 75 
Commercial Cas. Ins. Co. 

a ee ara 65 

Miliken & Pell, Newark, N. J........ 65% 
City of New York Ins. Co. 

Perez F. Huff & Co., . _- ee 650 

Arthur Atkins & Co., Pewee pane 650 

McClure, Jones & aN YZ Sve aie Ger 650 
Eagle Fire, Newark 

Miliken & Pell, Newark............. 85 
Federal Insurance 

Curtis & Sanger, NV... ..0.c0scees 900 

McClure, Jones & Co., N. Y......... 900 

Perez F. Huff & Co., Inc., a Se 900 
Fidelity & Deposit 

EO SS Se Ge a a 290 

McClure, Jones & Co., N. Y......... 295 
Fidelity and Casualty 

Beth Attine & Co., N.Y.....6.0:0000: 225 

Curtis & Sanger, N. ye nore aba pos 223 

McClure, Jones & Co., N. Y...... <s: RS 

Perez F, Huff & Co., Inc., N. Y...... 225 


1000 


295 
300 


230 
228 
230 
235 


Fire Association of Philadelphia 
Morley, Wood & Co., — Ne gid sacar 68 
McClure, Jones & Co., igs Peis 








Henry J. Rolston & Gon sp IN Ti. 68 
Firemen’s Insurance Co. — ee 
Arthur Atkins & =) aa 58 
McKinley & Co., wy. Peele AG telea ates 57 
Miliken & Pell, Newark, ah Geer 59 
Curtis & Sanger, i SPs ei eee 584% 
McClure, Jones & Co., N. Y......... 57 
Henry G. Rolston & Cox, : 58% 
Perez F. Huff & Co., Inc., PEGA ates erence 58% 
Franklin Fire 
or ts Oe 350 
Arthur Atkins & Co., N. Y.......20. 350 
Perez F, Huff & Co., ANEW ae 355 
McClure, Jones & Co., N. Y......... 355 
Glens Falls 
Cortes & Ganges, NY «0s. s0cnseces 63 
Arthur Atkins & Co., N. Y.......... 63 
Lewis & Co., fartlord. «0... os dos 64 63 
Perez F. Huff & CRINGE. 3s wttesecs 61 
Globe & Rutgers 
Ps i 2775 
McClure, Jones & Co., N. Y......... 800 
Perez F. Huff & Co., Inc., 1 Bae a 2750 
Great American Ins. Co. (old stock) ex. 
rights 
ee Ee A 540 
Perez F, Huff & Co., Inc., N. Y - 540 
McClure, Jones & Co., N. Y 540 
Arthur Atkins & Co., N. Y.......... 540 
Great American Ins. Co. Rights 
McClure, Jones & Co., N. Y......... 66 
Perez F. Huff & Co., Inc., ee 7 
Henry J. Rolston & Co., :- oe 65 
Great American Ins. Co. (new stock) 
Henry G. Rolston & Co., N. Y...... 5314 
McClure, F ne yr oe. ee 54 
Perez F, Huff & Co., Inc., | Oe 55 
Curtis & Sanger, N. Ea ee 54 
Arthur Atkins & Co., N. Y.......... 54 
Lewis & Co., Hartford........-..... 54 
ae Fire Ass. Corp. a7 stock) 
Henry G. as & ae i. oat ae 103 
McKanley & Co,, N.Y. 5... ccscceses 103 
Hanover Fire, Stock “old stock) 
Perez F. Huff & Co., N. V.........- 330 
Arthur Atkins & sd ke 330 
Curtis & Sanger, N. dak ON in 330 
McClure, Jones & Co., N. Y......... 330 
Lewis & Co., Taian... 5 6c ccccccee 330 
Henry G. Rolston & Co., N. Y...... 430 
Hanover Fire (new stock) 
Tyewie G (o., TAQEUIONG, «50060000 s00 65 
McClure, Jones a ee eae 65 
Henry G. Rolston & Go. UIE a velaiere 65 
Curtis & a, 35 | a Oa 65 
Harmonia Ins. 
Arthur Atkins & OE De. ee 75 
Henry G. Rolston & CouNE Msc. 75 
*Home (ex div.) 
Arthur Atkins & Co., N. Y.......... 600 
Dire aner OF 156., Ple Y 6 oo sss 'v0'o 0 00.0 600 
oo a, Ee ren 600 
McClure, Jones & Co., N. Y......... 600 
Lewis & Co:, Hlattiond......ccccccseses 600 
Perez F. Hadi & Co. Ni Yoo. cece ee 605 
Henry G. Rolston & Co., N.V...... 605 
Hudson Cas, Ins. Co. ‘ 
Mekailey 2: CG NAY. G... ccivesess , 13 
Importers and Exporters 
Arthur Atkins & Co., N. VY... 0.2... 111 
COMET TE SIE IUD ois 6.0 0 <'0:0iereie- 111 
McClure, Jones & Co., N. Y......... 110 
Henry G. Rolston & Co., eS ee 610 
ene Indemnity 
Perez F. Huff & Co., N. Y.......... 355 
Morley Wood & 8 Se 350 
Independence Yire Ins. Co. 
Morley Wood & Co,, Phila.......... 23 
Insurance Securities of ge Orleans 
Perez ¥; Huff & Co.,. N.Y... sce 24 


26 








Thursday 
Henry G. Rolston & Co., N. Y....... 24144 2514 
Curtis & Sanger, N. Y.........2000. 24 25 
Insurance Co. of North America 
Morley Wood & Co., Phila, ... 89 92 
McClure, Jones & Co., N. Y... sr 89 91 
Lewis & Co., Hartford........cese0- 89 91 
Kansas City Life 
Curtis:® Samper, I. Wici.co 00 ccsccsless 1100 1300 
Lincoln Fire 
paten @. Sill & Co. NY 6:0 cise es 112 116 
Henry G. —— © Co New. cess 113 117 
Lincoln Life Ins. 
Perez F, Huff & ® | 0 ee: | 111 115 
Maryland Casualty 
Lewis & Co., ne Reaievacecarm nie erdcecste 175 180 
Curtis & Sanger, Re DRI ee 175 180 
Perez F. Huff & Co., X ee 177 182 
McClure, Jones & Co., Rt Sioa sieves 175 180 
Merchants Fire Ins. Co. 
Arthur Atkins & Co., N. Y.......... 300 320 
Metropolitan Casualty’ 
Lewis & Co., Hartford. ......2se0esss 72 75 
Curtis & Sanger, 1: PEAR RRO Ae 72 75 
McClure, Jones & Co., N. Y......... 73 75 
Perez F. Huff & Co., ESSE cated 72 76 
Milwaukee Mechanics’ 
Arthur Atkins & 2s a ei wate siege 53 57 
MaCmney COLIN. Yo wasvecaceses 53 57 
Missouri State me 
Arthur Atkins & ro-3 eer 82144 85 
Perez F, Huff & Co., Wy iene vas es 85 88 
National Liberty 
Henry G. Roiston 2 202 207 
National Surety 
McKinley & Co., N.Y... oc ccccccsce 345 355 
Lewis & Co., Hartford.........e000- 345 355 
National Union 
Curtia & Sanger, N.Y... a5scecseccce 340 350 
McClure, Jones & Co., N. V........ 342 347 
New Amsterdam Cas. 
Curtis & Sanger, N. EF Bide wparouie-s 77 8 
Wigley G6 00. IN. osc ccccccscee 77% 78% 
New Brunswick Ins. Co. 
Asthur Athiue & Co,, Ne Voce eeeee 60 62 
New Jersey Fire 
Miliken & Pell, Newark, N.J....... 62 65 
Curtis & Sanger, | 2, Re eee 61 64 
McClure, Jones & Co., N. Y......... 61 64 
New York Casualty Co. 
Perez F, Huff & Co., Inc., N. Y...... 130 136 
McClure, Jones & ae AM poiiccesleee 132 136 
McKinsley Re SS SO a ar A 130 135 
Arthur Atkins & > BAS see oncbene 132 136 
Niagara Fire 
Asthur Atkins & Co,, NOY... 0.06.00 405 415 
McClure, Jones & Co., N. "4 SE 400 410 
Henry G. Rolston & Co. et. 2a 405 420 
North River Ins. Co. 
Arthur Atkins & Co., "ge i. ee 230 245 
Cuattin Gc Satiger, IN. Ws. <a css seccwes 230 245 
Henry G. Rolston & Co., N. Y...... 225 235 
Peoples National 
Henry G. Rolston & Co., N. Y....... 52 54 
Pacific Fire 
Henry G. Rolston & Co., N. Y..... 145 2 
Reliance Fire 
Morley, Wood & Co., Phila......... 30 35 
Henry G. Rolston & Co., N. Y...... 30 3414 
Security Ins. of New Haven 
Ciees & Sanger NY occ iccecaes 137 143 
McClure, Jones & Co., N. Y......... 135 140 
Arthur Atkins & Co., N. Y.......... 135 140 
St. Paul F. & M. “a Co. 
Meck wiley G CO. N.Y e6.06.8sc0 eee 215 220 
McClure, Jones & Co., 1 A Gee ae 210 215 
Perez F. Huff & Co., Inc., Ne Ys 215 220 
Stuyvesant 
Arthur Atkins & Co., N. ss ep acaiwncatdiets 295 305 
McClure, Jones & Co., N. Y......... 300 310 
Henry G. Rolston & Co., N.Y...... 295 305 
Transportation Insurance 
Perez F, Huff & Co., Inc., N. Y...... 53 57 
McClure, Jones & Co., N. Y......00- 53 56 











Victory 
Reliance 
Fire Association 


MEMBERS NEW YORK AND 
PHILADELPHIA STOCK 
EXCHANGES, 


511 Chestnut Street 
PHILADELPHIA, PA. 


New York Phone, Whitehall 2300 





Ins. Co. of North America | 


MORLEY, WOOD & CO. 











WE RECOMMEND 


WESTCHESTER FIRE 
NATIONAL SURETY 


NEW AMSTERDAM 
CASUALTY 


McKINLEY & COMPANY 
44 Wall Street 
New York City 


Beekman 1663 














American Phenix 
Corporation 


General Stock 


Price and information 
upon request 


W-W:TownsEnv‘&:Co. 


NCORPORATED 


SEVEN WALL STREET, NEW YORK 


Syracuse Wilkes-Barre Amsterdam 
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U.S.& FLG 
Curtis & : Rr eer oe 358 360 
Manet BOO, Nia Wiss o.65-c6t cv sices 360 365 
McClure, Jones & Mt Es vices cate 370 375 
United States Casualty 
pm Arthur Atkins & Co., N. Y.......... 450 470 
U. S. Fire Ins. Co. 
Arthur Athine & Co., N.Y. 2.0.0.0 315 325 
Perez F. Huff & Co., ‘i Yq » 2 are 315 325 
Curtis & Sanger, N. ¥. EE SR ES ere 315 325 
McClure, —— oh. ere 315 325 
Universal Ins. 
Arthur Atkins & ee En he cs eoces 83 86 
McClure, Jones & €o., ah eee 83 86 
United States Merchants & Shippers 
Perez F. Huff & Co., a a. See 415 435 
Arthur Atkins & Co., Rade ote ates 415 435 
McClure, Jones & Co., Ne a sna aka ie 410 430 
Curtis & Sanger, N. 2" ie aa le 420 435 
Victory Insurance Co, 
Morley Wood & Co., Phila.......... 30 32 
Henry G. — WC Tes Poca oe Sree 31% 
Virginia F. & M 
Curtis & Sse OO osicatens ctees 145 155 
Westchester Fire 
Moktey @ COIN: V kis cevccwoes 80 83 
Crtetes: @ Samer. N.Y. oc. cc ccc sce 80 83 
McClure, Jones & Co., N. Y......... 80 83 
Perez F. Huff & Co., Inc., N. Y....... 80 83 
Arthur Athmea'& Co., Ni. Vo... 60000 80 83 
Henry G, Rolston & Co., N. Y....... 80 83 
HARTFORD STOCKS 
Aetna Casualty and Surety 
Conning & Co., pS ee 1390 1410 
Aetna Insurance (Fire) 
Conning & Co., Hartford............ 795 805 
Curtis & Samees, NN. Moc ckcecsscces 790 800 
Henry G. Rolston & Co., N. Y...... 795 aaa 
Aetna Life Ins. Co. 
Curtis & Sangeet NW. Vo. oe cecees 830 840 
Conning & Co., Hartford............ 830 840 
Mek miter Co. Ne Yio coca e cee 830 840 
Henry G. Rolston & Co.,N.Y...... 830 840 
Automobile Insurance 
Conning & Co., Hartford............ 375 385 
Henry G. Rolston & Co., N. Y....... 375 385 
Conn. General Life 
Conning & Co., Hartford............ 1825 1850 
Hartford Fire 
Conning & Co., Hartford............ 810 820 
Hartford Steam Boiler 
Conning & Co., Hartford............ 850 875 
Custis & Sanger, N.Y ...6 6c. esccves 850 875 
National Fire 
Conning & Co., Hartford............ 1050 1075 
Henry G, Rolston & Co., N. Y.......+ 1055 1080 
Phoenix Insurance 
Conning & Co., Hartford............ 810 820 
MoeBaniey © Co. IN. Wo. ccscsees 810 820 
Henry G. Roltson & Co.,N.Y...... 815 830 
Travelers Insurance 
Conning & Co., Hartford..........s. 1665 1685 
Henry G. Rolston & Co., N. Y....... 1665 1685 
Lewis & Co., Hartiotd:....cescccsees 1665 1685 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston.... 15 18 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 950 975 
Lewis & Co,, Hartiatd.......<.cecccees 1000 ad 
Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 
i, Se ne eee 95 
CAMOR and coh wn mat cue view eon 285 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston... . 310 320 
Conveyancers Title Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 1¢0 
e e s 
Specializing 
in 


NEWARK 


INSURANCE 
STOCKS 


N. Y. Phone 
Bowling Green 6489 











MILLIKEN & PELL 


9 Clinton Street 
NEWARK, N. J. 


Newark Phone 
Market 0873 











Mass. Bond & Ins. Co. 


Chas. A. Day & Co., Inc., Boston... . 610 625 
Mass, Title Ins., Pfd. 

Chas. A. Day. & Co., Inc., Boston... . 25 35 
New England Fire 

Chas. A. Day & Co., Inc., Boston.... 58 62 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 420 430 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston... . 665 685 

McClure, Jones & Co., N. Y......... 660 680 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston. ... 205 215 
Springfield F. & M. rights 

Chas A, Day & Co., Inc., Boston.... 25 28 
United Life and Accident Ins. Co. 

Chas, A. Day & Co., Inc., Boston... . 36 41 


+New stock. 


Makes Charges Against Life Companies 

Des Moines, Iowa, January 16.—In a special 
bulletin entitled “Facts for Life Insurance Buy- 
ers” now being mailed to members of the Gen- 
eral Assembly of Iowa, John A. Eddy, insur- 
ance advisory expert makes the claim that life 
insurance companies organized under the Iowa 
statutes are issuing policies with faulty titles 
and that the State Insurance Department has 
approved such titles. 

Mr. Eddy declares that thirteen Iowa com- 
panies have operated under policy titles that do 
not conform to the provisions of the State law. 
He charges that two companies have failed to 
deposit proper security with the State Insurance 
Department to cover the legal reserve. Only 
one Iowa old-line company, he declares, has 
complied with the law. 


New Stock House Formed 
Jesse Spier, for the past twenty-two years 
prominent in the insurance field, has announced 
the formation of his own firm, Jesse Spier & 





Co., to transact a general business in insurance, 
bank and title company stocks, with offices at 
67 Wall street. 

Mr. Spier was associated from 1905 to 1918 
with Despard & Company. He severed his re- 
lationship with that firm to organize the Im- 
porters and Exporters Insurance Company, of 
which he was vice-president and still is a di- 
rector, and also the Washington Marine Insur- 
ance Company, later merged with the United 
States Merchants & Shippers Insurance Co. 


Northwestern National Makes Advances. 

The Northwestern National Life of Minne- 
apolis, of which O. J. Arnold is president, made 
substantial gains in 1927 as compared with the 
business of 1926. Its new paid-for business ag- 
gregated $50,000,000, or over $6,000,000 (14 
per cent) more than in the preceding year, 
while the gain in paid-for insurance in force 
was about $23,000,000. The company closed 
the year with $257,825,730 of insurance in force, 
and with admitted assets of $29,379,434. The 
assets increased over $4,500,000, and now equals 
112.54 per cent of liabilities. 





John Hancock Loans 

The report of the committee on finance for 
the year ending December 31, 1927, shows $45, 
815,917 loans accepted on farm and city prop- 
erty during 1927 by the John Hancock Mutual 
Life Insurance Company of Boston. 

These loans are about evenly divided between 
farm and city properties, the amount of loans 
on farms being $21,529,257; on city properties, 
$24,286,660. 
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ly Premium plan. 


Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | 7 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Ohkla., Ss. D., W. Va. * _——ee 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 


B. R. NUESKE, President 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client's life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of NO 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Usethe coupon 
Ww! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: You may send me literature describing the Life Insur- 
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OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 


“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 
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PHILADELPHIA LIFE INSURANCE CO. 


111 No. Broad Street 


Philadelphia, Penna. 
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Mortality From Diseases of the Heart 


By Freperick L. Horrman, LL.D. 


Consulting Statistician, Prudential Insurance Company of America 


diseases of the heart in the U. S. registra- 

tion area against 176,671 during the preced- 
ing year. The death rate from heart diseases, 
therefore, increased from 178.1 per 100,000 to 
185.5. Added thereto were 23,090 deaths from 
diseases of the arteries or practically the same 
number as during the preceding year. The 
death rate from this group of diseases for 
1925 was 22.4 per 100,000. More detailed in- 
formation is available for the year 1924 which 
may be briefly reviewed. In that year diseases 
of the heart represented 15 per cent of the mor- 
tality from all causes, which compares with 6.7 
per cent for pulmonary tuberculosis, 7.8 per 
cent for cancer and 7.6 per cent for acute and 
chronic nephritis. Heart disease, therefore, is 
the outstanding mortality factor and a vast 
amount of attention is being given to its study, 
prevention, and competent treatment. In the 
table following, I have brought together the 
heart disease death rates for England and Wales 
and for the United States registration area for 
1915-1925. I have added thereto the death rates 
for diseases of the arteries for purposes of 
comparison. 


I: 1925 there were 191.226 deaths from 


words our death rate was 20.8 per 100,000 
higher. 

In marked contrast, however, were the lower 
death rates from diseases of the arteries for 
this country. While furthermore the death rate 
from diseases of the arteries has increased in 
England and Wales during 1919-1925 from 42.3 
to 69.1, it remained practically stationary in 
this country. If the mortality from diseases of 
the arteries is added to the mortality from 
diseases of the heart, the disparity between the 
rate turns out to be in favor of this country. 
The combined mortality for this group of 
diseases for England and Wales was 222.4, while 
for this country the rate was 207.9. 

Diseases of the heart are chiefly valvular 
diseases, although some other affections are 
generally included under this term, but the 
group as thus classified does not include a num- 
ber of important heart and circulatory impair- 
ments as shown by the tabulation below for the 
years 1923 and 1924. 

Thus in the aggregate diseases of the cir- 
culatory system caused 202,777 deaths in 1924, 
equivalent to a death rate of 204.4 per 100,000. 
It would materially improve the possibilities of 


MORTALITY FROM DISEASES OF THE HEART AND ARTERIES, 1915-1925—RATE PER 100,000 


eart Diseases 


England and Wales 


Diseases of the Arteries 
United States Eng. & Wales United Staets 


Male Female otal 
Mi ciatoronarsiceren 177.9 162.6 169.5 165.7 36.6 
i cde ruewnee 179.8 156.9 166.8 168.7 37.2 
DE iss Sess ce si nees 180.1 147.6 161.7 171.7 41.7 
REM ae ome eaeren ee 170.7 137.9 151.9 170.1 41.6 er 
Oo eee rar 161.0 148.1 153.8 146.7 42.3 21.7 
CS SSS ae ee 141.7 141.1 141.6 159.3 40.1 22.8 
| DRS et 138.1 145.1 141.8 157.1 44.7 21.9 
i eee 151.4 161.8 156.8 165.7 50.8 22.3 
| eee ee 142.9 152.8 148.0 175.3 51.8 22.8 
De ee 150.6 161.1 156.1 178.1 59.9 23.5 
SOG. sv cis. cvvnsctot 159.6 169.4 164.7 185.5 59.1 22.4 


I regret that in the foregoing table, I have 
not been able to give the death rate by sex for 
diseases of the heart in the United States regis- 
tration area, nor for the diseases of the arteries 
for this country previous to 1919. The table 
indicates some unusual facts not generally 
know. For England and Wales, it is shown 
that the disease was relatively less common 
among women previous to 1921, but subsequent 
to that year the death rate for females has 
invariably exceeded the corresponding death 
rate for males. It is furthermore shown that 
for most of the years under review the United 
States death rate for diseases of the heart has 
been in excess of the corresponding death rate 
for England and Wales. This excess has been 
becoming more and more pronounced and is in- 
dicated by the statement that while the death 
rate for diseases of the heart for England and 
Wales in 1925 was 164.7, it was 185.5 for the 
United States registration area, or in other 


extended statistical research if diseases of the 
heart were classified in more detail. This is 
being done in the reports of the Registrar Gen- 
eral of England and Wales and the following 
observations may be of interest. For both 
sexes combined the death rate from diseases of 
the heart for 1925 was 164.7. Of this rate 
pericarditis caused a mortality of 0.9, acute 
endocarditis and myocarditis 5.1, angina pectoris 


4.7 and other diseases of the heart 154.0. Acute 
endocarditis and myocarditis are further classi- 
fied into infected endocarditis with a rate of 2.05, 
other acute endocarditis 1.5, acute myocarditis 
1.1. Significant in the English figures are the 
pronounced differences in the death rates by 
sex for certain heart affections. Pericarditis 
shows a rate for males of 1.0 and for females 
of 0.7. Infected endocarditis shows a rate of 
2.7 for males and 2.3 for females. Other acute 
endocarditis shows a rate of 1.4 for males and 
1.6 for females. Acute myocarditis shows a rate 
of 1.1 for males and 1.2 for females, so that for 
these three affections the differences are not 
very pronounced, but in angina pectoris the 
male rate is 6.9 and the female rate 2.7. Angina 
pectoris in England and Wales increased from 
a rate of 3.5 in 1915 to a rate of 4.7 in 1925. 
In other diseases of the heart, chiefly valvular 
diseases, the rate had been 146.5 for males and 
160.9 for females. In 1915 the respective rates 
were reversed, or 166.0 for males and 154.3 for 
females. 

These observations are suggestive of changes 
in the death rate, the causes of which are at 
present entirely unknown. As far as I am 
aware there has been no extended analysis of 
heart disease mortality corresponding to the 
large amount of attention which has been given 
to the statistics of cancer. 

The incidence of heart diseases in the United 
States varies widely for the different sections of 
the country. While the rate for California is 
245.7 per 100,000, it is only 126.5 for Colorado 
and 153.6 for the State of Washington. While 
the rate is 187.8 for Illinois and 192.7 for In- 
diana, it is only 139.1 for Iowa and 137.9 for 
Kansas. While the rate is 225.4 for Maine and 
223.7 for Massachusetts, it is only 193.8 for 
Connecticut and 193.1 for Rhode Island. While 
the rate is 249 for the State of New York, it is 
only 186.1 for Pennsylvania, but 207.7 for New 
Jersey. There is a curious excess in the mor- 
tality from heart diseases among the negro 
population. For Georgia the white rate was 


DEATHS IN UNITED STATES REGISTRATION AREA, 1923-1924—RATE PER 100,000 


Diseases of the Circulatory System 


Wee os Rai tele dk cdc dceveevesaaseeokeas 
Endocarditis and myocarditis (acute)..........-e00. 
Angina PectOriS .....cececcerreccsrceccccsccesceces 
Other distases of the héart......cccccccccscccccscce 
Disebiies OF the arteries... ccc cccccccvcsccccccccces 
ANEULYEM 2.0 cc cesccccccccevcccccescesecosceene 
BGRCHOTETOS. occ tccccscedvicvesseudactecsbhess 
Other diseases of the arteries...........e.eeceees 
Embolism and thrombosis (not cerebral).............. 
Diseases of the veins (varices, hemorrhoids, phlebitis, 
BEG) cicwinensd oidde ovc.cs cetera dacs saccceP es 
Diseases of the Imphatic system (lymphangitis, etc.)... 
Hemorrhage without specified cause..........+++eeeees 
Other diseases of the circulatory systcm...........++.e- 


29 











1923 1924 1923 1924 
Number Rate 
194,857 202,777 200.9 204.4 
9 908 0.9 0 

6,431 6,744 6.6 6.8 
10,103 11,171 10.4 11.3 
152,596 167,848 157.3 159.1 
22,085 23,278 22.8 23.5 
1,831 1,921 1.9 1.9 
19,933 20,972 20.6 21.1 
21 385 0.3 0.4 
1,668 1,692 ie 1.7 
597 608 0.6 0.6 
185 214 0.2 0.2 
170 165 0.2 0.2 
119 149 0.1 0.2 
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91.2, while the colored rate was 132.1. For 
Kentucky the white rate was 108.9 and the col- 
ored rate 287.9. For Louisiana the white rate 
was 137.7, while the colored rate was 222.2 and 
for Virginia the white rate was 142.0, while 
the colored rate was 222.3. 

Rejections for heart impairments constitute 
possibly the major cause for declining life in- 
surance policies. Of late years, however, there 
has been a change in medical information and 
the rules now are less rigid than formerly. It 
has been pointed out by Dr. William W. Cad- 
bury that “it is now generally recognized that 
the presence of a systolic murmur heard at the 
mitral or pulmonary valve areas does not neces- 
sarily indicate cardiac insufficiency. Examiners 
of recruits during the late war found that a 
murmur was not sufficient evidence for excus- 
ing men from military service and, likewise, 
physical directors are well aware that other 
tests for determining the integrity of the myo- 
cardium must be employed before any student 
is to be excluded from active athletic exercise.” 
It is the acceptance of this point of view that 
makes it possible to-day for quite a number of 
insurance applicants to be granted insurance 
who formerly would have been unconditionally 
declined. The outstanding authority on the heart 
is the late Sir James Mackenzie. His treatise 
on “Diseases of the Heart” has recently been 
issued in a fourth edition. In the introduction 
of his volume, there is a valuable discussion of 
the significance of symptoms from which I will 
quote the following extended extract: 


Notwithstanding the great amount of con- 
sideration that has been given to diagnosis and 
prognosis, there still exists so much confusion 
that their respective places in medicine are not 
clearly recognized. The term diagnosis im- 
plies the discrimination of diseases by their dis- 
tinctive marks or symptoms. To make a diag- 
nosis is assumed to be one of the chief duties 
of the doctor, as it is commonly believed to form 
the basis of medicine and to give the indication 
for treatment. The importance of diagnosis 
has bulked so largely in the minds of the pro- 
fession that attention has been concentrated less 
on improving clinical methods than on super- 
seding them by what is called laboratory meth- 
ods, under the belief that these are more re- 
liable, and because they reveal more symptoms. 
So long as the belief is held that diagnosis 
forms the basis of medicine and affords an in- 
dication for treatment, the heaping up of a 
mass of symptoms will continue. 

Observations like these may well cause one 
to reflect upon the adequacy of present-day 
methods of examiantion. It has, for example, 
been said by Sir James Mackenzie that “an 
electrocardiogram may reveal an abnormal heart 
action, but it throws no light upon the capacity 
of the heart to perform its work, which is the 
essential matter to know.” Another treatise 
on “The Future of Medicine,” by Sir James 
Mackenzie, has gone much further in emphasiz- 
ing many present day fallacies in heart disease 
diagnosis. As he properly points out “the bulk 
of patients, in the early stage of disease, are 
never seen by those who are systematically 
engaged in its investigation.” He draws a 
rather discouraging picture of progress without 
radical changes in present-day educational 
methods and the correlated methods of clinical 
research. 


Similar conclusions apply to prognosis. For- 
tunately within recent years, special heart disease 
clinics have been established at which essential 
questions receive skillful consideration. Pro- 
gress in this direction is, to a large extent, 
the result of agitation and propoganda on the 
part of the American Heart Association, which 
estimates the number of persons in the United 
States who suffer from some form of heart im- 
pairment at over two million. It is further esti- 
mated that at least fifteen of every one thou- 
sand school children have already acquired some 
definite disorder of the heart, while 10 per cent 
of the total bed capacity of our general hos- 
pitals is used year in and year out for the care 
of patients with heart disease. It urges the 
establishment of sanatoria for cardiacs, holding 
that patients’ homes are not well suited for con- 
valescence. The required education, it is 
pointed out, is best obtained under the direction 
of hospital physicians who are familiar with de- 
tails, the significance of which must necessarily 
lie outside the understanding of lay attendants. 

The American Heart Association further- 
more voices some extraordinarily suggestive 
conclusions. It estimates that 2 per cent of 
the persons examined by life insurance com- 
panies are rejected because of serious heart 
defects and that the same proportion of indus- 
trial workers are found on careful examination 
to suffer from serious heart impairments. He 
quotes army statistics to the same effect and 
school statistics, showing that one-half to two 
per cent of the children examined required at- 
tention. It is upon the basis of this data that 








30th Anniversary 
Marks Great 
Progress 


An exceptional list of new policies and 
features was added to the equipment 
of our agents in 1927—our 30th an- 
niversary year. Here are a few: 
Individual Rserve policies with non-for- 
feiture values, rates on American Men 
Table 
Juvenile policies, ages one day to 14 
years 
Adult rates extended to 65 years 
Quarterly premium rates 
Big Dollar policy, $1.00 a month all 
ages—one day to 59 years 
We are now entered in twenty states. 
Splendid open territory available, con- 
tracts liberal. Over $100,000,000 insur- 
ance; 65,000 policyholders; $6,500,000 
assets; nearly $10,000,000 in claims 
paid. 
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the estimate is arrived at that over two millions 
of persons suffer from some form of heart 
disease in the United States at any one time. 
The Association estimates also that heart 
disease has a serious effect upon longevity, re- 
ducing the span of life by practically one-half. 
These conclusions are based upon statistics col- 
lected by the Metropolitan Life Insurance Co. 
They are no doubt as yet rather crude but the 
results are not likely to be set aside by further 
or more exacting investigations. 

On the subject of prevention of heart disease 
the Association has issued some particularly 
suggestive observations. It assigns three specific 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW RATES, 
D.SABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. : 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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causes which unquestionably should be added 
to. First, it gives infectious diseases, most of 
which occur during early infancy; second in- 
toxications and poisoning of various sorts and 


third, improper methods of living. But it 
directs particular attention to acute rheumatism 
as the chief cause of heart disease in early life. 
This matter has been investigated by the British 
Ministry of Health, which has made public the 
results of some very instructive investigations. 
As regards rheumatism the Association states 
that “those who have had one attack of rheuma- 
tism are especially liable to other attacks and 
it is therefore of the utmost importance that 
they observe the preventive measures, with 
particular reference to the tonsils, teeth and the 
preservation of resistance to infection.” It 
quotes statistics of 3314 cases of acute and sub- 
acute rheumatism gathered from the records of 
four New York city hospitals, showing that the 
greatest number of cases occur during Febru- 
ary to May. It is stated that this is the period 
when people become run down or are below 
par physically during the late winter and early 
spring months, which, of course, is a fact of 
common experience. But it is not so clearly 
realized that this physical condition makes 
people more susceptible to rheumatic affections 
and that therefore it would seem wise to take 
unusual precautions to maintain good health 
through the winter months and that, therefore, 
the value of out-of-door exercise and sufficient 
sleep in well ventilated rooms as a means to 
this end cannot be over estimated. 

Another factor of infection is syphilis which 
frequently attacks the heart muscles and does 
considerable damage, although usually appear- 
ing only in early adult or later life. According 
to the American Heart Association, “a more 
widely diffused knowledge of the disastrous re- 
sults of such infections would serve as a deter- 
ring influence against the spread of this serious 
and common preventable disease.” 

Attention is also directed to undernutrition 
which is much more common than is generally 
assumed to be the case, especially in women. 
Finally there are some pertinent observations 
on marriage and pregnancy in those affected by 
heart diesase, although it is held that “if the 
heart is doing its work efficiently under the ordi- 
nary conditions of life and if-the underlying 
cause has ceased to act it is probable that a 
woman can bear children without great danger.” 
But upon this matter much more requires to be 
said although it does not strictly fall within the 
Province of this discussion. 

Perhaps the most important conclusion ad- 
vanced by the Association as the result of years 
of painstaking study is that “the progress of 
an established heart lesion can often be abso- 
lutely checked. Taken at an early stage in its 
development, a proper limitation of the pa- 
tient’s activities, a suitable mode of life and if 
necessary, well selected medication, controlled 
by the close observation and frequent examina- 
tions of an intelligent physician will in the 
Majority of instances keep the heart efficient 
and equal to the demands of a life of reason- 
able activity.” 

Aside from the foregoing, a most important 
question confronting those who suffer from 


medicine. 
a much heavier strain upon the heart and the 
arteries than life in the past. 
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heart affections is a suitable occupation. Here 
there is need of the employer’s co-operation and 
the more skillful development of medical’ exam- 
inations in industry. But regardless of much 
that is being done at the present time, that was 
neglected in the past, heart diseases are appar- 
ently increasing, for the rise in the death rate 
cannot be entirely accounted for by improved 
methods of diagnosis or changes in death classi- 
fication. ° But even if the apparent increase were 
negligible, the actual extent of heart affections 
represents the outstanding problem in modern 
Modern life unquestionably imposes 
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sizes the great practical value of thoroughly 
qualified periodic medical examinations, which 
were never made with greater skill than at the 
present time. In no direction can life insur- 
ance companies serve their policyholders better 
than in this. 

All of the foregoing observations are re- 
emphasized in a paper on “What Is a Normal 
Heart?” by Lieutenant F. K. Soukup in the 
United States Naval Medical Bulletin, who dis- 
cusses the significance of cardiac findings in in- 
dividuals who deviate from the acepted normal, 
and points out that such deviations are many 
times of no significance, but are the result of 
conditions over which the individual has no con- 
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trol and for which he is in no way responsible. 
According to a brief article in the Nation’s 
Health, “the control of balance between re- 
spiration and heart action is more finely adjusted 
in some cases than in others, with a more ready 
response of the heart beat to respiratory move- 


ments.” According to Soukup, “such delicate 
control suggests normality of function rather 
than the opposite. Premature contractions and 
‘dropped beats,’ in the absence of other indica- 
tions of disease, are explained as due many 
times to irritation by poisons of alcohol, nico- 
tine, etc.—and when the source of irritation is 
removed the organ resumes its normal func- 
tion. Tachycardia, or rapid heart beat, is due 
to lack of control by the vagus nerve. This is 
normal in children and is seen in adults at 
times of excitement or nervous strain. It is 
usually momentary, but may persist in cases 
where the vagus control is never fully estab- 
lished.” 


Those who wish to pursue this interesting 
and important question further should consult 
a paper on “Physical Defects as Revealed by 
Periodic Health Examinations,” contributed to 
the American Journal of the Medical Sciences, 
by Dr. Louis I. Dublin, Eugene Lyman Fisk 
and Edwin W. Kopf. Some particularly valu- 
able observations on the “Efficiency of the Heart 
and Its Measurement,’ by Professor Yandell 
Henderson of Yale University, were contrib- 
uted to the Lancet in December, 1925. But the 
outstanding conclusion of all writers on the 
subject is the supreme importance of the earliest 
possible diagnosis and its skillful consideration. 
The subject has an immense literature but its 
statistical aspects have never received the seri- 
ous consideration which its importance demands. 
It is very true the death records are at best but 
a guide towards a more adequate study on the 
basis of autopsy records. No one has essayed 
to better advantage upon this phase of the 
problem than Dr. Richard Cabot in his treatise 
on “Facts on the Heart” in 1926. This work is 
based entirely on the study of autopsy records, 
over 4000 having been considered in the light 
of the experience of the Massachusetts General 
Hospital for the period 1896 to 1919. Of these 
4000, as many as 1906 were cases of cardiac 
diseases and in these cases 4143 different lesions 
were considered. As observed in a review in 
the Journal of the American Medical Associa- 
tion, Dr. Cabot is convinced that most cases 
diagnosed as heart disease by the physician or 
suspected by the patient are not genuine heart 
disease. For it is stated “more than 90 per cent 
of all cases of true cardiac disease were found 
to belong to a group divided into rheumatic, 
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DURING JANUARY, from the 17th to the 23rd, the country generally, and life underwriters in 
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syphilitic and hypertensive types. Of these the 
hypertensive type was by far the most fre- 
quent, 77 per cent, or all cases. Mitral stenosis 
uncomplicated is about twice as common as any 
other single rheumatic valve lesion; alone or in 
combination it is about three times as common 
as all other rheumaitc lesions combined. Of 
mitral regurgitation, diagnosed more frequently 
than any other lesion, only seven cases were 
observed in 4000 necropsies, and of these three 
were more of less doubtful. This is a most 
important observation and justifies the conclu- 
sion that a clinical diagnosis of mitral leak is 
not warranted. Of the greatest practical im- 
portance in this essentially practical volume is 
the discussion of mitral regurgitation and the 
lack of significance of systolic murmurs.” Thus 
the student of the subject is left in a bewildered 
condition while the want of exact and finally 
conclusive observations is becoming more and 
more apparent. But the outstanding fact of the 
investigation is the close interrelation of rheu- 
matic affections to heart affections and the 
necessity of the very earliest possible diagnosis 
and competent treatment. All the foregoing ob- 
servations have, broadly speaking, only refer- 
ence to heart diseases in general, but each form 
or type of heart affection requires separate 
treatment both statistically and clinically before 
a broad generalization can be arrived at. In 
its last analysis, of course, the question is not 
so much one of death from heart disease or 
heart affections which are in most cases in- 
evitable, as the prevention of premature deaths 
from these impairments as the result of in- 
judicious living or exposure. In this direction 
there is a vast field for useful information on 
the part of such organizations as have been 
mentioned. 





Lectures on Insurance Trusts 


The first of the series of educational lectures 
on insurance trusts conducted by the Equitable 
Trust Company, New York, was opened a few 
days ago by President A. W. Loasby, his topic 
being “The Life Underwriters Greater Oppor- 
tunity.” He stated that the lectures are to be 
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devoted to the subject of advanced underwriting, 
stressing particularly the importance of effi- 
cient conservation of life insurance during the 
premium-payment period and effective manage- 
ment and distribution of the proceeds. Mr. 
Loasby believes that the joining of forces of 
life insurance and trust companies has enlarged 
the opportunity for the underwriter, if he will 
improve himself so as to better present the sub- 
ject of estate creation by contract. 

Joseph N. Babcock, vice-president of the 
Equitable Trust Company, spoke upon “The Life 
Insurance Trust as a Mode or Option of Settle- 
ment.” Mr. Babcock holds that, “to induce the 
greatest number of people to buy insurance in 
the largest amounts, they must be taught to 
look at insurance from a new standpoint; the 
standpoint not merely of immediate protection 
to dependents but of the availability of insur- 
ance to help them meet their economic and do- 
mestic problems and to carry out a consistent 
program for securing financial freedom for 
themselves and their families. To make possible 
the accomplishment of this endeavor, we must 
have the most complete and flexible series of 
settlement options which it is possible to devise. 
Here is precisely where trust company co-opera- 
tion has its greatest field. Where the insur- 
ance company stops, having done its part, hav- 
ing created the estate, the trust company steps 
in and carries on.” 


Managers’ School for New York 
The Life Insurance Sales Research Bureau, 
of Hartford, will hold one of its Managers’ 
Schools in New York city, January 23 to 26. 
The schools are being held under the auspices 
of the manager members of the Life Under- 
writers Association of New York. The usual 
registration limit has been raised on account 
of the number of managers in this territory. 
Other schools are scheduled as follows: 
Seattle, March 5-8; Los Angeles, March 13-15; 
Omaha, March 26-29; Kansas City, May 14-17. 
Tentative plans have been made for a school in 
Cincinnati in April, one in Toronto in June, 
and one in some central city in the South. 
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Adequate Insurance 


By NATHANIEL REESE 


General Agent at Detroit, Provident Mutual Life Insurance Company 





This article is the text of the third in- 
surance address in a series on Business 
Fundamentals which is being broadcast 
over WJR, Detroit, under the auspices 
of the Union Trust Company, of that city. 











id there be any now prepared to liste nto a 
negative discussion of life insurance you 
are going to be pleasantly disappointed. 

I wonder if it has ever occurred to you who 
are listening in to-night that there is a trite 
saying that, “most men die twice’? To some 
the first—the economic death, means little. To 
others it is more tragic than the final closing. 

When a man passes 50, his earning power 
usually declines with disheartening rapidity. 
When he is 65, he is rarely able to earn enough 
to support himself. Unless he has prepared for 
it, he is in a sense economically dead. And 
whether these years bring suffering depends 
entirely upon what he has been able to lay aside 
against this very contingency. 

No doubt many of you have heard the state- 
ment that “90 per cent of the men who live to 
65 and over are either absolutely dependent or 
exist on insufficient earnings.” This is one con- 
dition of life the insurance man is trying to 
correct. 

I believe, with Arthur Brisbane, that “old 
age should be the happiest time in life. The 
man of 70, 80 and 90—independent, free from 
the misery of poverty, possessing the respect 
of others and his own self-respect, knows a 
happiness unknown in his early youth.” 

Life might well be likened to a long jour- 
ney over a hill. Early youth starts in the val- 
ley with bright shining prospects visioned at 
the summit. We might pause each ten-year 
period as man climbs this hill of life. 

At 30 and again at 40, man stops to view the 
measure of success he has thus far attained. 
Then at age 50 he reaches the peak—at 50, the 
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average man has realized his fullest measure of 
prosperity and financial success. 

3ut what now lies ahead for the years after 
50? 

The peak has been reached, and most of the 
sparkling prizes of life have been possessed— 
but man cannot stop. He must go on! And 
for most men it is now a downward climb on 
the other side of the hill. Yet it need not be 
an unjust beginning to live a new life. If he 
has “looked ahead” and made adequate pro- 
vision for himself he may have the leisure to 
follow his hobbies to his heart’s content—sports, 
travel, etc. 

What are you men from 20 to 35 who are 
listening in, doing about “greeting old age with 
a smile”? 

May I ask, have you ever taken an inventory 
of your personal worth? Statistics show the 
expectation of life for a man age 30 is 35 years. 
Conservatively figured, on an average earning 
capacity of $2000 a year it means that his net 
earning power for the balance of his life would 
amount to $70,000. What are you doing to guar- 
antee any such earning power for yourself and 
family? I am led to believe that not very much 
is being done because 82 out of 100 leave abso- 
lutely nothing for their dependents. 15 leave 
from $2000 to $10,000—and only 2 leave the 
ordinary comforts of life and 1 man out of the 
100 leaves adequate wealth. 

Now, life insurance is simply an association 
of human beings into one big family for mutual 
helpfulness and protection. The need for this 
human protection is, I think, acknowledged by 
all. I doubt if there is a man in this radio 
audience who feels that he alone can stand with 
absolute assurance against the uncertainty that 
the future holds for him. 

Life insurance is the surest means of protec- 
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tion known to the world to-day. It has been 
termed the “greatest economic device ever cre- 
ated by the mind of man.” Every husband, 
father and brother, owes it to his dependents 
and himself to carry adequate life insurance. 

Life insurance plays no favorites. It is the 
one form of investment that pays the investor 
just as much proportionately on $100 as it pays 
on $100,000. The poor and the rich share alike 
in the benefits of life insurance. 

In what other way can a man create an estate 
as quickly and as easily—one which actually 
comes into existence on the payment of the first 
premium ? 

A $10,000 policy maturing at age 65 pays the 
insured or beneficiary $1000 each year for 13 
years. 

Will Rogers said in his characteristic way, 
“I’m putting my money into insurance, as that’s 
one thing I know is safe. When I buy insur- 
ance not only do I know where I am at, but if 
I die, my family knows where they are at.” 

The adequate amount of insurance which you 
should carry depends entirely on your individ- 
ual needs. It may interest you to know that a 
number of men in Detroit carry insurance above 
the million dollar mark. In fact, several men 
carry $5,000,000 and upward. As a general 
proposition, I would say, that every individual 
should put at least 10 per cent of his income 
into life insurance. If there is any doubt in 
your mind as to adequate insurance for your 
particular needs, any life insurance office in 
our city would be glad to give you expert coun- 
sel along this line without cost or obligation. 
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Closing the Sale 


Closing the sale of insurance was discussed 
recently by W. C. Hodges, assistant supervisor 
of agency field service, of the Travelers, be- 
fore the school of the Hartford Life Under- 
writers Association. Four distinct types of 
prospects were mentioned by Mr. Hodges, and 
ways to close the sale were suggested. 

Regardless of the logical relationship be- 
tween the sale and the closing, Mr. Hodges said 
the fact remains that often the salesman leaves 
an interview feeling that the prospect was 
favorably impressed with the plan and even 
converted to it, but without the application hav- 
ing been signed. The close of the sale was 
called the crucial point in an interview. It was 
characterized as being the test of the salesman’s 
approach and of his demonstration. 

No sale can be made properly without the 
conviction of the prospect, it was asserted. 
Whether the prospect’s conviction results in an 
application often depends upon the salesman 
himself, Mr. Hodges said. One of the most 
important things for the salesman to do in an 
interview is to handle himself as if he expected 
the application, the speaker asserted. 

The first type of prospect discussed was the 
man who expresses the desire to take insurance 
of a lesser amount than that proposed. If the 
prospect insists on the lesser amount, Mr. 
Hedges urged salesmen to leave the thought 
that the higher figure is the goal toward which 
the prospect should work. 

Another prospect may imply consent with- 


out committing himself with a definite “yes.” 
In such cases, Mr. Hodges pointed out that the 
salesman should take any inference of a will- 
ingness to the proposal as a “yes” and to start 
taking the application. 

The most common type of prospect was de- 
scribed as the man who not only does not imply 
consent, but offers reasons and excuses why 
he should not buy. Such a prospect, it was 
asserted, should be treated in a dignified but 
nevertheless positive manner. After the sales- 
man has disposed of each objection an attempt 
should be made to take the application. 

The fourth type discussed was the man who 
cannot make up his mind. The salesman often 
has to make up the prospect’s mind for him, 
and this can be done by the salesman getting 
the prospect’s decision on small details and by 
gradually leading him up to the close. 

The speaker devoted some time to discussing 
closing particular cases, such as those involving 
two partners in business and others. 

The interview, it was said, should not close 
merely with the signing of the application. The 
salesman should ask for a check, even if it is 
for no other purpose than to obtain a binding 
premium. Salesmen were warned against visit- 
ing with the applicant. The speaker also said 
it was well for the salesman in leaving to make 
some assuring statement to the application which 
will tend to make the prospect realize that he 
has done a worthwhile thing in applying for the 
insurance, 


A TRUE FAIRY STORY 


Walter J. Stoessel, in Conmutopics, with © 
Apologies to Ed. White 


Once upon a time there was a young man 
who completed a Phi Beta Kappa education and © 
left his poor but honest parents and set out to 4 
earn a living. He didn’t exactly have an “in- 7 
feriority complex,” but he did think that $10,- 
000 a year was quite a wad of annual stipend, | 
and he hoped by age 55 to have his income up 
to that figure. But that fellow had a friend in | 
the life insurance business and this friend had ~ 
a whole souled admiration for the Phi Beta | 
Kappa brain when well blended with good horse | 
sense, and he had a big respect for this fellow’s © 
potentialities. He pushed his belief in life in- — 
surance as the estate foundation and his friend | 
came along with him by small stages, and while 7 
the drag on the income was pretty big, at age 
30 he had $50,000 of life insurance. And the | 
other day, this side of 35, he took out another 
$50,000 and he said: “I’ll tell you something, 
I’ve made fifty thousand dollars in this year, 
1927. I believe the confidence inspired by that 
$50,000 of insurance raised my sights, stimu- 
lated my courage, and did a whale of a lot 
toward making the results of 1927 possible.” 


A. H. Seekamp Dead 


Alwin H. Seekamp, formerly managing editor 
of The Insurance Field and later a special agent 
of the Equitable Life Assurance Society, died | 
last week, following an illness of almost a year. | 
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‘ . ie construction of a fine, lasting 
Life Insurance structure depends 
to a great extent on the efficiency of the 


field man, and if the field man is to 
achieve the best results, he must be 
upplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘“‘the right place 
for the right man.”’ 
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